


Nov. 15, 1894] 


THE SPECTATOR: 


(Gs~ Tue Spectator, established in 1868, is a weekly journal devoted to 
promoting the best interests of trustworthy insurance of all kinds. The sub- 
scription price is Four Dollars per annum postage prepaid. 

("All collections for The Spectator Company are made through its New 
York office, and by our salaried traveling solicitors, who must invariably be 
able to produce written credentials specially authorizing them to receive money 
for the company. 

THE SPECTATOR COMPANY, PUBLISHERS. 


(Telephone Number, ‘‘459 Cortlandt.”) No. 95 WILLIAM STREET, N. Y. 








VoL, LIITI, THURSDAY, NOVEMBER 15, 1894. No, 20. 








THE efforts of Local Board Commission No. 1 of The Union 
have met with a good measure of success in the organization of 
an association comprising The Union companiesand most of the 
non-Union companies operating in the States of Kentucky and 
Tennessee. This achievement, following close upon the nearly 
completed compact of The Union and non-Union companies in 
Iowa, speaks well for the continued usefulness of The Union. 
The diplomatic ability which has been displayed by the mem- 
bers in charge of negotiations in the three States mentioned is 
deserving of recognition, which we cheerfully accord it, with 
the hope that the work done thus far will but give The Union 
courage to march upon other enemies and elevate practices in 
other fields. Though a long step has been taken in lowa, Ken- 
tucky and Tennessee in the bringing together of the companies 
upon a common basis, much remains to be done in putting into 
operation of the conventions agreed upon and the lubricating 
of the machinery in such manner as to prevent friction as far as 
possible. Members of The Union, do not deceive yourselves 
by imagining that the millenium has arrived. 





3EFORE the benefits and advantages of life insurance were as 
widely appreciated as they are now, it was no uncommon thing 
for an agent to lose an applicant through the unreasoning pre- 
judice of a wife, but happily for the agents, and the wives too, 
such objections are now comparatively rare. Still once in a 
while a wife will try to persuade her husband not to insure his 
life, and unless the agent has stronger persuasive powers than 
she, the act is consummated which she may live to regret. In 
many cases where a man is opposed by his wife he takes the 
policy without her knowledge, and such a deception is surely 
pardonable. An agent recently gave us the particulars of one 
of these cases. He said that less than a year ago, while visiting 
another city, he renewed his acquaintance with an old school- 
mate, whom he found had made considerable advance in this 
world’s goods, being a partner in one of the largest and most 
successful firms in the city. Later on this gentleman and his 
wife became the guest of the insurance agent, and during their 
stay the subject of life insurance was broached. The man was 
favorably impressed, and as he carried but a small amount on 
his life, he arranged to call at the agent’s office to be examined. 
At this point his wife interposed with her objections, and the 
result was that the next day he told the agent that he did not 
care to take the insurance just then, that he needed all the 
money he could get to extend his interest in the firm, and that 
he could afford to wait before taking out insurance, as he was 
young and in good health, The agent, however, knew his busi- 
ness too well not to be able to combat such objections, and 


THE SPECTATOR. 


217 


succeeded in getting the gentleman to take $13,000, and ‘also 
got his promise to apply for an additional $25,000 later on. 
The insurance was to be paid for semi-annually, and when the 
second payment became due it necessitated some correspond- 
ence to secure the amount, owing, as afterwards transpired, to 
the influence of the wife. Before the second six months had 
passed the insured died from an attack of typhoid fever. It 
was then that the foolishness of the wife’s opposition became 
apparent, for it was found on settling up the deceased’s affairs 
that, though he had a bright future, his liabilities were fully 
equal to his assets, leaving the widow nothing but the proceeds 
of the life insurance. Many agents can, no doubt, duplicate 
the above story, and they are all good arguments to use in com- 
batting such foolish opposition on the part of wives. 





ABOUT nine months ago some person, evidently an under- 
writer, with too much native modesty to disclose his identity, 
issued a circular showing the folly of conducting the fire insur- 
ance business on the “ apple-stand plan,” to use the description 
of a prominent underwriter. He figured out the loss in prem- 
iums to the companies operating in this country through the 
method of writing term policies on the basis of three years for 
two annual premiums and five years for three annual premiums, 
as compared with the proposed plan of charging three-fourths 
of the annual rate for each year more than one, at between 
$6,000,000 and $7,000,000 per annum. The force of his argu- 
ment has been recognized in one quarter, at least, for the 
New England Insurance Exchange and the Massachusetts 
Mutual Fire Insurance Union have adopted the last-named 
scale of charges for term policies on certain classes ef property, 
the rule to take effect on the first of December next. This isa 
most rational proceeding, twenty-five per cent discount on 
premiums for years subsequent to the first being fully sufficient 
to serve as an inducement to the insured, and being all that can 
reasonably be expected from the companies as an offset to the 
use of the money, lessened expense and permanency of the 
business. We look to see other rating associations adopting 
this way of increasing premium receipts without adding to the 
risks assumed or meeting with serious opposition from the 
insured. Surely, if it be granted that the rate charged on a risk 
for one year is fair, it cannot be argued that seventy-five per 
cent of that rate is an exorbitant charge for the following year. 





A FEw'months ago, when it was announced that the Equitable 
Life of New York had surrendered its concession in Prussia, it 
was stated that the other New York companies operating there 
would continue, as they were able to meet the onerous require- 
ments of the Prussian government. It seems, however, that 
they are experiencing just the same malicious persecution that 
was waged against the Equitable, and it is more than probable 
that they will be eventually forced out. No sooner do they 
comply with one request than they are asked to divulge further 
information, until the matter has become almost unbearable. It 
is pretty well established that the local companies are instigating 
this state of affairs, as their business has been materially affected 
by the vigorous methods of the Americans. Germany seems to 
have lost sight of the fact that several German insurance compa- 
nies are operating in the United States, and that should a retal- 
iatory policy be adopted here their own native companies 
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would be forced to suffer. In this country every company of 
good repute is welcomed, and the Germans should to some 
extent reciprocate. From present indications the American life 
companies will soon be entirely out of Germany ; certainly they 
will not resort to the despicable means adopted by their German 
confreres, in order to drive German companies from the United 
States. However, it is time that some official notification 
should be sent to the German government of the disapproval 
by the Government of the United States of the treatment of its 
life insurance companies at the hands of the German govern- 
ment, instigated by the local companies. 








LIFE ANNUITIES, 


A life annuity is the exact converse of a whole-life policy, paid for by whole- 
life premiums, The former is paid for by a single sum, which purchases an 
income for life to the annuitant ; the latter is paid for by premiums continu- 
ing throughout the life of the insured, to secure a single sum payable at his 
death to the beneficiaries under the terms of the policy. The latter is a con- 
tract which cannot, except incidentally, benefit the insured ; the former is a 
contract which cannot, except incidentally, benefit any one except the annui- 
tant. The insurance is for others, the annuity is for self, 

Both contracts involve two elements—that of the duration of human life 
and that of interest on money. The premiums, plus interest, in the case of an 
insurance policy will provide for its payment on its termination by the death 
of the insured ; the purchase money for an annuity, with interest, will provide 
for the payments yearly or oftener to the annuitant. 

In the case of life insurance, the yearly premium will be the greater ; the 
older the insured at the time of insuring, in the case of an annuity contract, 
the older the annuitant at the time of granting the annuity, the greater will be 
the amount of the annuity. 

A life annuity is an investment for life, at the end of which the whole sum 
invested as the purchase price of the annuity has been consumed, leaving 
nothing therefrom for the heirs of the annuitant. The annuity, therefore, 
consists of the interest on the purchase money, increased by such proportionate 
amount of the principal or purchase money as will, taking one life with 
another, exhaust it at the expiration of the life, 

To the annuitant, therefore, the sums which he receives may be called the 
life rate of interest on the cost of his annuity. 

Taking the annuity tables of three leading American companies, the life 
interest rate on the purchase price of annuities is : 
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These figures will suffice to show how the amount of the annuity increases 
with the age of the annuitant at the time of issue of the annuity contract. 
Assuming four per cent as the rate of interest on the purchase price of the 
annuity, it will be seen that the element of the duration of life adds to the 
rate of interest, at return to the annuitant, the following percentages on his 
investment for the following ages at the issue of the annuity contract : 
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As a life insurance policy does that for a man which he eannot do for him- 
self, by averaging his premium payments with those of others to produce equal 
sums at the death of each, an annuity does that for each which he could not 
do for himself. In the latter case the annuitant has the full benefit, with the 
interest of his entire possessions, supposing that all of it is invested in 
annuities. 

Until a comparatively short time past the social and business conditions of 
life in America have been such as to make life insurance especially desirable, 
and annuities have not been much sought. These conditions are now in part 
changing, and a considerably large and increasingly large number of persons 
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are now so circumstanced that for them life insurance has few or no advan- 
tages, and, fro tanto, life annuities present advantages which cannot be secured 
by any of the usual forms of investing money. 

Leaving out of consideration those who have great fortunes, the multi- 
millionaires, we will consider the cases only of those whose means are such as 
will enable their possessors to live in their accustomed scale of expenditure 
only by the use, in part, of their capital, in addition to its product by interest; 
those who have no expectation of further accessions to their fortunes, business 
men past the active and productive time of life, widows, unmarried daughters, 
invalids; in short, those whose probable fortunes will never exceed their 
present possessions, 

To all such the purchase of annuities commends itself on many grounds, 
chief among which are, always supposing that the annuity is granted by an 
old and well-established company: first, the security given for the faithful 
meeting of the annuity payments. This security is measured by millions, by 
scores of millions,in the great life insurance companies ; and these millions 
are invested in hundreds, even thousands, of different securities, each of which 
Hence the partial or even total loss of any one 


is independent of every other. 
It may be safely 


of these would be insignificant in its effect on the company. 
asserted that as regards the great companies there is not, humanly speaking, 
a chance of loss on all their investments of an amount equal to ten per cent of 
This proportion of security against loss is enjoyed by 


their surplus assets. 
No one person, unless he be a 


every policyholder of insurance or annuity. 
poly-millionaire, can distribute his wealth into so many different unrelated 
investments, as to give him the security against loss that is given by a great life 
insurance company to each one of the members. 

But however wealth may be distributed, the care of it still remains, and 
in many cases this care must be delegated to agents ; and the fallibility of 
human nature has proved itself to be such that the true course of wisdom is to 
trust no one beyond his means of performing his duties; that is beyond the 
tangible security that he can give for their honest performance, a security 
which is ordinarily impossible. This may seem a hard thing to say, but in 
view of the many instances of perfidy toward financial wards during the last 
few years, it is not too much to advise all, never trust one man to do what a 
responsible corporation with ample capital is lawfully authorized to do, 

An annuity in a first-class life insurance company is more certain to be paid 
when due than the revenue from any other income-producing investment, the 
interest-bearing securities of the great powers of the world being only equal in 
their security of payment. In all other investments there are two things to be 
considered: The security of the principal, its realization at maturity, and the 
unfailingly regular receipt of the interest, or dividends. The latter is the 
single element in the case of an annuity ; the punctual payment of the sums 
due yearly or oftener is the fulfillment of the whole contract, 

Annuitants, as a class, live longer than the average of the generation to 
which they belong. This has been supposed to arise, from a conscious self- 
selection of annuitants, that being confident of a greater than average lon- 
gevity for themselves, they have chosen that form of contract from life insur- 
ance companies which would be most profitable. This is, no doubt, one 
among the many instances in which the effect is mistaken for the cause. It 
is the relief from all anxiety as to the future provision for the material needs 
of life that gives in old age the serene contentment which prolongs life. 

An annuity cannot be urged as a form of provision for the future needs of 
life on any grounds except those of its intrinsic merits, which are these, and 
these only: it gives the largest possible return during life for the sum paid to 
secure it, and the safety of the undertaking is as great as human wisdom, 
skill, sagacity and honor of individual men can make it. 

There are many incidentai attractions to the taking of a life insurance 
policy; dividend additions, tontine distribution, ways of transforming the 
value of the policy into various forms of benefit, lite endowments, ‘‘ bonds,” 
‘*consols,” instalment policies and others too numerous to mention. But an 
annuity is a plain contract to pay a given. sum, and to receive a certain sum 
for life; that is al]. There is no scope for the imagination of an agent to 
portray incidental benefits to the holder of an annuity policy as one of the 
results of his investment. 

There is a like limitation in the ‘‘literature” of the companies, As the 
agent is in the case of annuities debarred from dwelling on ‘‘ things hoped 
for but not seen” in the future of an annuity contract, so, also, the company 
cannot in its publications give an account of ‘* phenomenal results” as invest- 
ments of premiums on life insurance policies over a period of a quarter or 
third or half a century, or more. Anannuity is an absolutely non-speculative 
contract and this commends its consideration to conservative investors. 

The annuity business in America is in its infancy ; and though the leading 
companies report considerable sums as the purchase money of annuities, in 
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their yearly statements to the insurance departments, it is generally under- 
stood that the business is almost wholly foreign, chiefly in Europe. 

The ingenuity of American actuaries will, doubtless, in time devise 
annuity forms more various than those now presented by the companies, which 
are only for the ordinary annuity, and the annuity deferred for a term of 
years during which the purchase money is paid by instalments, like those of 
a limited payment life policy. 

The present tables of the leading companies make the same rate for all 
ages above eighty as at eighty, which gives a rate practically prohibitory at 
ages heyond eighty-five. 

Annuities are also non-participating, for what reason we do not know; 
but if actuarial processes, taken in the aggregate, constitute a science, they 
should give the people rates for annuities decreasing for the cost of the 
annuity unit with advancing age. There is an abundance of material for 
a safe annuity table, with participation in surplus, carried up to ninety-five at 
least for the age of entry. 

If the regular companies do not offer more attractive forms of annuity than 
those they now present, it will be, in this inventive and highly progressive 
age, an entirely probable undertaking for an enterprising insurance man to 
form a company wholly for the granting of annuities, simple endowments 
and other forms of policies in which the element of contingency of life shall 
be survival only, excluding all life insurances. Such a company would not 
need a greater capital stock than would be required by the law, for the 
State deposits and expenses of organization. But, for whole life annuities, 
taken at ages not above eighty-five, the forms of contract now offered by the 
great companies cannot be surpassed as desirable purchases, safe and profit- 
able in the highest degree. 





NEW YORK SURVEYS. 


Ir is learned that the notorious H. L. Smith, formerly of the firm of Smith 
& Anthony, who, it is believed, has an interest in the City Fire Lloyds and 
the Excelsior Fire Lloyds, has also an interest in the Safety Fire Lloyds, of 
which Wm, N. Wolfe is the nominal attorney and manager. Apparently Mr. 
Smith, or whoever is in charge of the City and the Excelsior, have already a 
sufficient number of irons in the fire. 

*k * * * 

RoBERT Burns, of national notoriety, is the attorney of the Eastern Fire 
Lloyds which has blossomed out at No. 57 William street, New York. It 
was understood some months ago that Jas. A. Atwater, who figures among the 
underwriters as a was to be the attorney of this Lloyds, but 
probably that was for organization purposes only. 

* * * * 

A STATEMENT as of November 1, 1894, of the Manhattan Fire Lloyds is 
presented elsewhere in this paper. It shows that in six months the Manhattan 
Fire Lloyds wrote net premiums amounting to $59,503, paid $10,733 for losses 
and adjustments, and $15,233 for commissions and other expenses, leaving an 
excess of income over expenditures of $33,537, which, with $60,000 liability 
of underwriters, shows $93,537 for the protection of policyholders, This 
Lloyds is managed at Nos. 44 to 48 Cedar street by L. ap R. Jones, who is 
attorney for the underwriters. 


* * * * 
One of those insidious fires, caused by the boiling over of a pot of grease in 
a bakery, when forgotten by a sleepy boy at 3 o'clock in the morning, occurred 
last Saturday in Brooklyn. It happened in this instance that the loss was 
small, but just think of what might have resulted from the somnolence of that 


capitalist, 


boy at 3 o'clock A. M.! 
* * * * 

Four New York Lloyds, viz.: The American, New York and Boston, New 
York Fire and the Great Western, will correspond with S. B. Vrooman and 
J. G. Kimball of Philadelphia, who are respectively attorney and deputy- 
attorney of the Philadelphia. Fire Lloyds, which recently reinsured. This 
insures the above-named Lloyds an excellent connection. 

* * * * 

Ir was announced last week that J. C. Hatie had resigned the presidency 
of the Mutual Fire. His resignation has been accepted and R. A. Loewenthal 
has been chosen as his successor. Aaron Carter was elected vice-president 
and H. W. Eadie was made assistant secretary. Now Mr. Hatie is free to 
emulate his predecessor, Mr. Armstrong. J. W. Durbrow the secretary, has 
also resigned to accept ‘a more lucrative offer” elsewhere. President Loewen- 


thal is now in charge of the business. Ina circular announcing the new 
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regime, President Loewenthal takes occasion to say: ‘* We desire to state 
that nothing will be done to disturb our relations with the agents of the com- 
pany, and every contract heretofore entered into will be lived up to to the 
letter.” Notwithstanding this, I. Tanenbaum, Son & Co., brokers, claim 
that the new management has not lived up to the agreement which the firm 
had with the company, and they sue the latter for $500 commissions alleged 
to be due. The Mutual Fire needs a good underwriter and manager. 
* * * * 


PRESIDENT Isaac COLLINs of the Germania Mutual Fire of Philadelphia 
informs us that the former secretary, Joseph A. Hull, is no longer connected 
with or interested in the Germania, and that D. P. Welch has been elected 
secretary in his place. 

* * * * 


Who knows anything about the Indian Mutual of Jersey City, N. J., or 
the North and South Mutual of Philadelphia? We have seen these concerns 
mentioned in the daily press, but nowhere else, and should be glad to know 
whether they are actualities or the product of reporters’ dreams, or of ‘‘ wild- 


cat’’ ambitions. 
K ok OK oe 


THE five French and Belgian companies which of late have been writing in 
this country through W. Daynes have discontinued business here, three of 
them perhaps only temporarily and two permanently. Return premiums will 
be paid on policies of L’Union des Proprietaires Belges, 

* * * * 


Tue Assurance Lloyds’ governing committee has voted against the organiz- 
ation of a stock company. This Lloyds will cease writing in Ohio, some of 
the subscribers being residents of that State. 
* * * * 


H. B. BEECHER and others of New York are sued by E. M. Van Tassel to 
recover $30,000 for alleged failure to renew policies at the proper time, 
thereby causing the insured to be minus that amount of insurance at the time 
ofa fire. Defendants allege that due diligence was used in trying to obtain 
insurance, 

* * * * 

A CIRCULAR prepared by S. A, Reed, manager of the Tariff Association of 
New York, asks companies for the names of their heads of city departments 
or chief countermen. City business may be facilitated by bringing about a 
closer relation between the manager and the countermen, 

* * * * 


THE National Union Lloyds of New York has nearly completed its prepara- 
tions for entering on a general business. F. 5S, Morris will be its manager and 
Louis P. Levy its attorney. Its office is at No. 64 William street. 

* * * * 

Joun M. WuITOoN will now have an opportunity to make a good record in 
this city for another company, he having been appointed agent for the Fire- 
mens of Newark. And he is capable of doing it, too. 

* * * * 

Ropert H. Myers, secretary of the Standard Fire, has been appointed 
receiver in voluntary dissolution proceedings. There are no debts owing by 
the company, and it has assets of $17,185. 

* ; * * * 

Tue arrival of E. H. Granger of Boston in this city may be momentarily 
expected, as it is learned that he is about to become manager of a Lloyds 
here. He preceded R. W. Black as manager of the Melrose Mutual, and has 
had considerable experience in handling surplus line insurance. 

* * * * 

THE controversy between Jordan, Lovett & Co. of Boston and the Suffolk 
Mutual excites some interest. Notwithstanding the Suffolk’s advertised 
notice that the firm no longer represents the company, the former still claim 
that they are authorized by their five-year contract to bind risks. Secretary 
Hatch, however, states that he will not recognize binders given by Jordan, 
Lovett & Co. 

* * a 

One of the most recent Lloyds to do a general business gives promise of 
furnishing good indemnity. It is the Traders Fire Lloyds, office No. 165 
Broadway, of which William Adams, assistant secretary of the Greenwich, is 
one of the attorneys, the others being J. Stanley Lockwood, previously with 
W. S. Banta, and Runie Forman, formerly with the New York Accident 
Insurance Company. The Traders has a remarkably good list of subscribers, 
among them being Hon, Levi P. Morton, Howard Gould, E. B. Harper, Gen- 
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eral B, F. Tracy, Theo. K. Pembrook, J. Seaver Page, C. H. Tallman, Geo, 
A. Helme, James R. Sayre, W. E. D. Stokes, Frank Magowan, Mayor of 
Trenton, N. J.; A. D. Colvin, State Treasurer; Franklin Murphy, Murphy 
Varnish Company, Newark ; W. H. Jackson of Jackson & Co,, and A. W. 
Harris. 
* * * * 
T. F. Goopricu, president of the Niagara Fire, who has been seriously ill 
with pneumonia, is improving. 
* * * * 


WILLIAM W. Ross, secretary of the Atlantic Mutual Fire of Philadelphia, 
writes us as follows: ‘‘In your last issue you stated that this company had 
joined the amalgamation of mutual companies of this city, and that our Mr. 
Ross was elected secretary. At this time the statement was correct, but this 
company has since withdrawn, and Mr. Ross has resigned the secretaryship of 
the organization. This was done owing to the fact of the inability of the 
association to. get the representation of the Mercantile, United States, 
Williamsport, Tradesmens, and other good mutual companies of this city.” 

* * * * 


THE Hudson Fire Lloyds is now doing general business, writing lines of 
$5000 and $10,000, J. R. Skinner & Co. are its attorneys, and its list of 
subscribers is as follows: C. C. Shayne, importer and manufacturer of furs, 
New York city; Wm. H. Hamilton, of Booraem, Hamilton, Beckett & Ran- 
som, counselors at law, New York city; S. L. Dobbin, secretary National 
Casket Company, New York city; E. M. Knox, hat manufacturer, New York 
city; Geo. Straub, builder, Brooklyn, N. Y.; Hon. Theo. B. Willis, of T. B. 
Willis & Bros., hardware merchants, Brooklyn, N. Y.; E. L. Butler, of Belt, 
Butler & Co., New York city; Hon. James W. Birkett, of James W. Birkett 
Company, steam fitters’ supplies, Brooklyn, N. Y.; Philip Guyer of W. H. 
Frank Brewing Company, Evergreen, L. I.; Cyrus E. Staples, of Cyrus E, 
Staples & Co., bankers and brokers,’ Brooklyn, N. Y. 








CHICAGO SURVEYS. 


THE Investigator again requests THE SPECTATOR to prove that the 
Critchell agency is the only one in Chicago representing sole agencies only, 
and desires to know why R. A. Waller & Co., Ducat, Lyon & Co., Davis & 
Requa and Moore & Janes should not be similarly classified. At the risk of 
giving these gentlemen, as well as The Investigator, some gratuitous adver- 
tising, we cheerfully comply with the request. The latest Insurance Direc- 
tory of Chicago is the one of last August, and ‘‘ by that same token” it appears 
that R. A. Waller & Co. represented among other companies the Continental 
and Queen, both of which are also represented by other members of Class 
No. 1 of the Chicago Underwriters Association. The same is true of Ducat, 
Lyon & Co, in the case of the Rockford, and of Davis & Requa in the case 
of the American Central, New Hampshire and London Assurance. It also 
appears from this directory that out of ten companies represented by Moore & 
Janes only two are held as sole agencies, THE SPECTATOR is pleased to have 
its contemporaries test its usual accuracy, especially in matters of public 
record, but which The Investigator aims to avoid, by presenting but a partial 
list of the companies represented by the offices mentioned. 


* * * * 


AsIDE from the problems which the executive committee of the Chicago 
Underwriters Association have on their hands, news is scarce and business 
exceedingly dull for this time of the year. Agents have had ample time to 
talk politics and discuss Trilby, and wishing that the marvelous hypnotism, 
to which the soul of the gentle Trilby was made subject, might be applied to 
some customers and agents with a view to their uttering the truth just as if 
they were used to it. ; 

* * * * 


TUE sensation of the past week was the fining of two members of the asso- 
ciation for admitted violations of the commission rule, and the attempts made 
by one of the convicted gentlemen to escape by resignation, while the other 
got one of our judges to issue a convenient writ of injunction, so as to prevent 
the association from either fining or firing him. There is undoubtedly more 
truth than poetry in the old cry of ‘‘they all do it,” and it is feared that a 
return to the old plan of ten per cent on the ordinary and twenty per cent on 
the preferred class of business, with five per cent extra on the quiet or as a 
** salary,” will be necessary to enable members to feel that equality so essen- 
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tial to harmony, so long as a few have advantages which the luckless other 
fellow must ‘‘ not hope to have.” [Since the above was written one of the 
above gentlemen has withdrawn his resignation and paid his fine. Editor 
THE SPECTATOR. | 

* * * * 

THE Jew in fire insurance is a melody, or rather a discord, which seems to 
have been struck upon a harp of a thousand strings, not the least of which 
are, perhaps, the strings of the companies’ pocket books, Sweet singers from 
Chicago and New York have shifted the conflict of opinions to the realms of 
verse, while the punster, too, has had his innings. Robert Ingersoll has not 
yet been heard from on the subject, but the Colonel can almost be heard 
thinking, and saying, ‘‘ come now, let’s be honest.” Mr. Hine was simply 
proving what every experienced underwriter has usually felt, that, as a class, 
the Jew risk required more scrutiny and analysis than the non-Jew risk. It 
is virtually as useless to deny these facts as to try to deny that the companies 
would rather have German than Irish patronage, or that the Scotch are more 
favorably looked upon as customers than the Italians. 

* * * * 


THE friends of Samuel R. Warner, assistant general agent of the Phoznix 
of London, were grieved to learn of his death at Colorado Springs last week. 
It is not so long ago that his esteemed father passed away and the Phoenix has 
thus been deprived within a comparatively brief period of two of its most 
faithful servants. 

* * * * 


ANOTHER case of a six-story town witha three-story fire department is 
presented in Omaha, where the underwriters have for some time past experi- 
enced a sense of nervous prostration, accompanied with symptoms of heart 
failure by reason of the excessive fire losses. An increase of rates has been 
decreed, and if adhered to for more than a few days at a time will, no doubt, 
have a tendency to repair the financial damage. 

* * * * 


IT is intimated here that the recent changes in the management of the 
Mutual Fire of New York will either result in the company’s reorganization 
on a stock basis, or that the institution will, for the second time, go out of 
business, even though no second savior of the Armstrong or Lancashire type 
is as yet in sight. A recent interview with a scripholder would seem to con- 
firm the impression that further developments may be expected. 


* * * *K 


THE most unfortunate feature connected with the publicity given by the 
daily press to such cases as have lately come up for discipline under the rules 
of our local association is the effect upon the insuring public, whose taste for 
rebate is stimulated by any and every expectation of demoralization in the 
ranks of the underwriters. It is doubly unfortunate when the agents directly 
affected by such discipline are also general agents, to whom hundreds of locals 
throughout the Western field look for guidance, when necessary, in their own 
problems of like kind. 

* * * * 


THE Meiji Fire Insurance Company, Limited, of Tokio, Japan, has sub- 
mitted to Holger de,Roode a translation of its fourth annual report, for the year 
ending March 31, 1894, with a request that he favor them with suggestions 
and advice, from an American standpoint, as to the best method of further pro- 
cedure, in view of the fact that fire insurance business in Japan is ‘‘ quite 
new.” But as the Meiji has a loss ratio of less than thirty-two per cent, and 
an expense ratio of less than ten per cent, Mr. de Roode thinks the wiser 
course would be for a committee from the Western Union to visit Tokio and 
try to ‘‘ catch on” to this new art of our distant friends, which many years 
ago became extinct among the American insurance esthetes. 

* * * * 

THERE is some prospect of Iowa matters reaching a settlement this month, 
as the Milwaukee Mechanics and Concordia of Milwaukee and the German of 
Freeport are reported to have acquiesced in the new agreement. The Rock- 
ford is still on the fence, but may be induced to come off its perch rather than 
be a target for the Union ammunition. 

* * * * 

FIvE more Chicago insurance culprits are to be arraigned before the bar of 
the association‘this week. This, with A. H. Darrow’s injunction and Jos, M. 
Rogers’ resignation, would seem sufficient to keep the executive committee 
occupied, but it is stated that a further problem affecting one of our large 
firms is also betore them for solution. 
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Notes Among Life Insurance Men. 

Not more than six years ago a man was disqualified from maintaining au 
action in a Scottish court because of his inability to accept tie Christian 
mythology, and his consequent status as a so-called infidel. It is not gener- 
ally known that some of the same bigotry still exists in our own favored land 
and that it was once invoked by a corporation to enable it to defeat a claim. 
In a certain suit against an accident company, 63 Vermont, 437, the policy 
provided that it should not cover injuries or death resulting from being 
engaged in any unlawful or vicious act, and the court held that there could 
be no recovery where the assured was returning home from hunting on 


Sunday. 
* * * * 


THE able papers of the Hon. John A, Finch on the legal construction of 
the accident policy will not have been written in vain if they will result in a 
reform of the contracts ordinarily issued by such companies. Mr. Finch’s 
work is a monument of legal industry, and while this branch of insurance 
has necessarily had to pass through some evolutionary stages, it would appear 
that sufficient experience has now been gained to warrant the leading accident 
companies and associations in lifting the business to a plane much above that 
of experiment or empiricism. 

* * * * 

AN eminent insurance attorney in this city states that he has always made 
it a practice to insert the words ‘‘ in any material respect” before signing a 
life insurance proposal, where such proposal makes all of the statements of 
the applicant absolute warranties. In an old edition of an application blank, 
issued by a company which fortunately possesses a reputation for honesty of 
purpose quite in contrast with its technical requirements, the applicant is 
asked to sign the following warranty in the solemn presence of the medical 
examiner: ‘Does the applicant warrant the truth of all the foregoing 
answers, and agree that they are a part of the contract of insurance, and that 
if any answer to the above questions in this statement is fraudulent or untrue, 
or if there is any concealment of fact bearing upon the proposed risk, whether 
inquired about or not, or any non-compliance with the terms and conditions of 
the policy, it shall vitiate the insurance, and that, in such cases, no return of 
premium shall be made?” And yet there are officers of life companies who 
wonder why State legislatures pass restrictive measures upon the right of 
private contract, 

* * * * 

A PATRON of one of the large companies states that he had quite a con- 
troversy with an agent with respect to the effect of such a warranty upon an 
endowment policy, which was assumed to have actually matured. The cus- 
tomer maintained that the mere fact of the assured being alive to claim the 
endowment, would prove a legal bar to any attempt on the part of the com- 
pany to defeat such a claim on proven technical grounds, but the agent in his 
holy, though impolitic, zeal took the opposite ground, and argued that as the 
statements in the proposal were absolute warranties, any proven breach 
would operate to invalidate the policy in the absence of any statute declaring 
such an absolute warranty void. 

* * * * 

UNFORTUNATELY for the assured the United States Supreme Court has 
given its support to the theory underlying the contention of the agent, in the 
analogous fire insurance case of Imperial Fire Insurance Company vs. Coos 
county, N. H., and the proper course for the life companies to adopt would 
seem to be in the direction of making the conditions of the mutual contract 
more reasonable, The words ‘‘ in any material respect” appear to be a just 
safeguard for all parties, though if the policy be made incontestable after a 
certain period, a portion of the sting of an absolute warranty would be 
removed, 





MISCELLANY. 


Legal Construction of the Accident Policy. 
[Concluded from page 208.]| 

It was held by the United States Circuit Court (Marx vs. Travelers Insur- 
ance Company, 39 Federal Reporter, 321) that where a rule forbidding pas- 
sengers ona railroad train to ride on a platform of a car is generally disregarded 
by both passengers and trainmen it cannot be said that so to ride is a violation 
of ‘*a rule of a corporation ” within the meaning of a policy of accident insur- 
ance. But in another case (Sautelle vs. Railway Passengers Insurance Com- 
pany, 18 Insurance Law Journal, 892) it was held that this clause of the policy 
excluded death while riding on the platform, 

Where the fall is accidental and the injuries received result in disease and 
the disease causes death, a long line of authorities hold that the accidental 
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injury, and not the disease, is the proximate and sole cause of death; but 
where the fall is caused by disease and the policy excepts injuries or death 
resulting from or attributable to disease, as all policies do, an equally respect- 
able list of authorities hold that the disease, and not the injury, is the proxi- 
mate and sole cause of death. 

What is meant by the phrase ‘“‘ total disability ” has troubled the courts and 
the companies. In one case the insured was held to be totally disabled from 
following his occupation as ‘‘iceman, proprietor,” although he was able to 
give directions as to his business to persons in his employ. (Neafie vs. Manu- 
facturers Accident Indemnity Company, 55 Hun., 111.) In construing this 
clause the Maine Supreme Judicial Court (Young vs. Travelers Insurance 
Company, 80 Me., 244) held that to entitle the insured to recover he was not 
required to prove that his injuries disabled him to such an extent that he had 
no physical ability to do what was necessary to be done in the prosecution of 
his business, but that it was sufficient if he satisfied the jury that his injury 
was of such a character and to such an extent that common care and prudence 
required him to desist from labor and rest as long as it was reasonably neces- 
sary to effectuate a speedy cure. 

In other cases it has been decided that the insured could not recover under 
such clause. For instance (Gracey vs. Peoples Mutual Accident Insurance 
Association, 21 Pittsburgh Legal Journal, 25) where the assured, a manufact- 
urer, fell on the ice and injured his arm so that he had to carry it in a sling for 
some months, At times it pained him greatly and he could not lie down, but 
would obtain rest and sleep while sitting in a chair. He, during all the time, 
visited the factory and superintended his business as usual. The court held 
that he was not wholly disabled ‘* from the prosecution of any and every kind 
of business pertaining to his occupation.” So it was held (United States 
Mutual Accident Association vs, Millard, 43 Ill. App., 148) that an injury to 
a lawyer which does not prevent his being in his office advising clients and 
attending generally to his business will not warrant a recovery under an acci- 
dent policy insuring against loss of time resulting from injuries which shall 
‘* wholly and continuously disable insured from the transaction of any and 
every kind of business pertaining to his profession as an attorney-at-law,” 
although it renders him unable to do any writing. Where the insured was 
classed in the dual occupation ‘*‘ leather cutter and merchant”’ it was held that, 
in order to recover, insured’s disability must have been total, not only as to 
his business of leather cutter but also as to that of merchant. (Ford ws, 
United States Mutual Accident and Relief Company, 148 Mass., 153.) In 
the case in the New York Supreme Court (Knapp vs. Preferred Mutual Acci- 
dent Association, 53 Hun., 84) where the *‘ retired gentleman” received an 
injury to his hand which deprived him of the use of it for some time, the court 
held that the injury was not covered by the policy, as insured was not totally 
disabled and prevented from the prosecution of any and every kind of business 
pertaining to his situation, as under the occupation given, “‘ retired gentle- 
man,” he had no business. Under this ruling the policy could mean nothing 
to him, for, having no business, he could not be prevented from following his 
occupation. Moral: Do not insure under an accident policy asa retired gen- 
tleman! This clause in the policy has also been construed by the Supreme 
Courts of Pennsylvania (B. & O. Relief Association vs. Post, 122 Pa, State, 
579); New York (Walcott vs. United Life and Accident Association, 55 
Hun, 98); Iowa (Lyon vs, Railway Passengers Company, 46 Lowa, 631) ; 
Wisconsin (Saveland vs. Fidelity and Casualty Company, 67 Wis., 174), and 
Massachusetts (Genest vs. L’Union St. Joseph, 141 Mass., 417). 

The legal construction of the accident policy, as illustrated by the cases 
referred to, shows that accident insurance is far from an exact science. ‘* The 
underwriter proposes, but the court disposes.” That the courts have so often 
held the companies liable in cases where they claimed immunity has not 
always bcen caused by prejudice or willingness of the court to mulct compa- 
nies, Very often the decision most complained of has been what it was, 
because the policy writer had not plainly expressed the degree of liability the 
company was intended to assume. There has been a great improvement in 
this respect, as the companies have learned lessons from the courts, and have 
also learned to have their contracts written upon advice from their trial 
lawyers. An attorney or executive officer of a company cannot safely write an 
insurance contract without some experience in the courts, where the phrase- 
ology of the contract has been under sharp discussion. Counsel for compa- 
nies, to their discomfiture, have often been told that the words used did not 
express the thought intended. Shrewd opposing counsel and an astute, 
inquiring judge may often make a contract appear to be very different from 
what the writer of it intended, A study of the cases referred to is instructive as 
illustrative of the evolution of the accident policy. It must be said that the 
accident companies have fared much better in the courts than have any other 
class of insurance companies, This, to their credit be it said, is largely because 
they have more careful policy writers. Some of the most careful work in this 
respect has been done for the mutual accident companies. 

Another vital reason for a more intelligent treatment by the courts is in the 
fact that the accident companies’ contract has been made to give varying sums 
as indemnity under varying circumstances. The courts must carefully con- 
sider the construction of such a contract, as the phrase, ‘* An accident policy,” 
no longer imports any particular liability. It must be read for information, 
and there is a liberal education in insurance law to be had in the reading. It 
is learned that the language of the cuntract, and not the popular impression, 
is now a guide to its proper construction. A contract called an accident 
insurance policy requires to be read before it can be known what indemnity 
it gives. It will be learned that such a contract is not of necessity, or pri- 
marily, a promise to indemnify the insured in case of accident, however occur- 
ring. It must be read to see what hazards it covers. It may give indemnity 
for compensation for loss of time only, and nothing in case of death ; or it 
may only give a sum for death by accident, and no indemnity for loss of 
time. It may give one sum for death occurring by general accidents and a 
much larger sum for an accident while in a railway car. It may vary the 
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amount of the indemnity to the occupation at the moment of injury. All of 
these varying conditions may be, and are, expressed in one contract. Such a 
contract requires attention from policyholders, and from courts that have to 
construe it, and out of this attention wlll come a much-needed knowledge. 

In a recent case (Fidelity and Casualty Company vs, Teeter, 36 North- 
eastern Reporter, 283), the Supreme Court of Indiana had to reverse a lower 
court which had undertaken to make a railroad accident ticket cover an acci- 
dent which happened after the journey was ended. It was surprising how 
ingenious an argument was made possible by the somewhat meagre phrase- 
ology of the ticket. The opinion of the court may be commended as a clear 
expression of the right of the company to limit its liability, 

It was a great advance in accident insurance when the companies issued 
the ‘‘ combination” policy. It was a great stroke of genius to conceive such 
a contract, and whoever first presented it is entitled tc high praise. Indeed, 
‘* He builded better than he knew.” Such a contract is made to meet vary- 
ing needs and circumstances, and the business of accident insurance is popu- 
larized. The insuring world and the courts are given information that each 
needed much to know. The evolution of the accident policy is but fairly 
begun. The next ten years should show less litigation where the question of 
liability depends on the construction of the contract. It will, it may be 
believed, be a constant advance, as the rights of company and policyholders 
will be made clearer and more clear, and the accident policy will, as a result, 
grow in popular favor until accident insurance will be recognized as much of 
a necessity in the business world as is the fire policy. The (x de siecle acci- 
dent insurance policy may be looked forward to as one of the triumphs of 
nineteenth-century insurance. 








CORRESPONDENCE. 
COLORADO. 


[From Our Own CoRRESPONDENDT. ] 

The settlement of the Phoenix auxiliary agency trouble in the Rocky Moun- 
tain territory has left the underwriters one less bone of contention. At one 
time it looked as if other insurance companies would make a big fight against 
the dual agency proposition, but the Phoenix people decided that it was a wiser 
policy to remove the offending agencies rather than enter upon a war that 
might jeopardize the local interests of the big concern of Hartford. Among 
the schemes instituted to bring Manager McGill to book for his pelicy was 
the promulgation of a letter, signed by all the special agents in this field, 
requesting of all local agents a strict compliance with the compact rules 
regarding the dual agency system. This ruling was to the effect that unless 
agents in towns where the double agency scheme existed resigned the agency 
of the Phoenix or any other company adopting that system, such agents would 
be compelled to return the supplies belonging to the companies represented 
by the special agents signing the circular letter, C. T, Estabrooke, special 
for the Bradford, with others, signed this notice, and later was required by 
his manager to write a letter of apology to Manager McGill. This he did in 
aconfidential letter. Manager McGill printed a circular letter during the dual 
agency contest embodying the Estabrooke letter, which he sent to every local 
agent in this territory, to the great surprise of all the specials, all of whom 
resent this betrayal of a confidential letter. Mr. Estabrooke has manfully 
declined to talk of the matter, and sensibly ignores the affair. 

Another bone of contention is the temporary expedient adopted by the 
supervisory committee to the compact to secure better fire protection in Den- 
ver, which was the promulgation of an advance of twenty-five cents upon all 
rates written within a prescribed business area in Denver. Whether the rate 
be fifty cents or four per cent, the twenty-five cents on the hundred is enforced, 
to the disgust of the insured and to the annoyance of the underwriters, The 
fire department was strengthened by the addition of new hose of sufficient 
strength to resist the pressure of the steamers, but the electrical ordinance 
failed to pass. Meanwhile, owing to a lack of funds, the fire department had 
to reduce expenses, turning off some men and retiring some of the apparatus 
for lack of men and teams to handle it. 

The compact requires the closest observance of the twenty-five cent raise, 
but the insured in many cases absolutely refuse to pay the advance, Whena 
local agent submits his renewal policies, the patron makes a fuss and declines 
to accept the new policies. The agent either has to pay that extra sum him- 
self or lose a customer. Few agents in Denver enforce all payments of this 
advance charge. The result is to the detriment of the companies. Either the 
agent is slow in his remittances or the per cent of insurance to the value of the 
property is reduced. The scheme amounts to a rebate, which is paid by the 
local agent to keep his business. Besides a reduction in premium receipts, a 
number of risks have been canceled and given to the Lloyds as a direct result 
of this ruling. 

It has been suggested that a better way would be to take off the obnoxious 
advance charge and adopt a coinsurance clause. Another way, and one that 
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must inevitably obtain, is to rerate the town. The present scheme is but a 
makeshift, and is obnoxious both to the insured and to the underwriters, who 
are rebelling against the whole business. Many agents declare openly that 
rates in Denver are too high at best. Their patrons moving to Denver from 
the East all stand amazed at the scale that obtains here. Dwelling rates 
here are higher than they are in Omaha, Kansas City or Chicago, they claim. 
The locals do not attempt to defend the rates. 

Another kick is in evidence. The Phoenix of Hartford is said to have a 
number of soliciting sub-agents in the State who are working without the cer- 
tificate of authority from the Insurance Commissioner. The present Populist 
management is looking for such violations of the law. Several penalties have 
been exacted this year for this matter. 

Parks, Grey & Co. and Willisford Dey have gone out of the local field as 
fire insurance underwriters. Parks has legal aspirations; Dey goes to West- 
ern Colorado to raise chickens and fruit, and Grey will take a position with 
Thompson & Benedict, which succeeds both agencies. E. A. Thompson has 
for several years been a member of the firm of Cobb, Wilson & Co. Jas. 
Benedict was formerly connected with the same firm, then known as Cobb, 
Wilson & Benedict. The firm starts off with the Connecticut, the Alliance 
and the Phoenix of London. 

Another new firm is that of Merritt & Gromman, who take the Merchants 
and Manufacturers of Pittsburgh, which was recently admitted. Patterson & 
Farnsworth is yet another new firm, They have the Girard. 

The Grand Rapids and the Michigan have withdrawn from the State 
because of lack of support. The Atlas reinsured the Michigan. 

John L. Stearns, State agent for the Mutual Life, reports that the applica- 
tions sent into his office amount to an average of $50,000 a week. Personally 
Mr. Stearns has written over $450,000 since the first of March. He estimates 
that his office will write considerably more than a million and a half this year 
of paid-in business. ‘Two $100,000 policies have been written this year—one 
for ex-Governor Grant and the other for C. B. Kountz, president of the Colo- 
rado National Bank. c. &. S. 

DENVER, COL., November 8. 





ATLANTA, GA. 
[From OuR OwN CORRESPONDENT. | 


The agents and citizens of Savannah, Ga., are again exercised about the 
reappointment of Chief Puder, and it is very evident that the warnings which 
they have received as to his inefficiency have no weight with the city council. 
Underwriters will be very much disappointed at the turn affairs have taken, 
and I am sure the business men will be disgusted if the rate question should 
again touch their pockets. A gentleman interested in business at Savannah 
recently stated that a progressive city government was as much needed as a 
good fire department, and that unless they had the former there was little 
chance for the latter. 

A delegation visited this city some time back and made many promises, 
which, strange to say, have not been followed up by the S. E. T. A. In this 
connection it is well to say that the undercurrent of feeling on account of the 
slow work of the present administration, does great injustice to Secretary 
Fleming, who is doing his level best to keep up with his arduous duties. He 
has been handicapped by the necessity compelling him to familiarize himself 
with details, and those who think he is not working hard should at least be 
charitable enough to acquaint themselves with the facts. 

A most pleasant visitation was made this city last week by A. G. McIlwaine, 
United States manager of the London and Lancashire, and Geo. W. Dewey, 
Southern manager of the Caledonian, both of whom were for years familiar 
faces in this vicinity and the Southern field. They received many courtesies 
during their short stay, and are now visiting Louisiana and Texas. 

Reports from Mississippi indicate that the special committee sent by the 
S. E. T. A. will be able to so recommend that both companies and citizens in 
the several towns will get a reduction. The former in city taxes and licenses, 
and the latter in rates. The executive committee of the S. E. T. A. have 
been quite active of late in meeting the commercial bodies of different cities, 
and in every case good_has resulted. 

Local agents complain bitterly over the loss of the cotton business of S. M. 
Inman & Co., large exporters and handlers of the staple. They have decided 
to place all their business with marine companies, which in turn are reinsured 
by stock companies in New York. At some other points the marine compa- 
nies are insuring railroads at less than and without average clause of course, 
as their contracts are specific as to insurance per bale. The violation occurs; 
however, when the stock companies reinsure the marines without either coin- 
surance or marine clauses. 
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It will be gratifying for friends of Jas. T. Prince to note that he has secured 
the general agency of the Equitable Life for Alabama. He also represents 
the United States Mutual Accident Association, 

Chief Joyner is off on a trip to secure from the manufacturers of fire protec- 
tion, articles of display at our exposition in 1895. He will probably have it 
so complete that the entire property will be protected by this means. 

ATLANTA, GA., November Io. ERNEST. 





BUFFALO, N Y. 
[From OuR Own CORRESPONDENT. | 

Moore & Keating have secured the agency of the New York Underwriters. 

The Equitable Mutual Fire and the New York Bowery have retired from 
the local field. ; 

[t is said that the branch office of the Noeth {British and Mercantile in 
Buffalo, of which Charles A, Clarke is manager, is to be closed up. This 
office employed a number of sub-agents and did considerable business on the 
east side among the Polish and German population. Worthington & Sill have 
the downtown agency of the company. 

The Buffalo Mutual Fire Insurance Company, which was organized but a 
few months ago, has already been called upon to fill two vacancies in its board 
of officers, caused by the deaths of J. Adam Lautz, president, and Bernard F. 
Geutsch, vice-president. Ex-Sheriff August Beck and Herman Bernhardt, 
two prominent German citizens, have been appointed to fill the respective 
positions, 

Henry Wertimer, the agent for the ordinary branch of the Prudential in this 
city, leads the agents of that company in the amount of new business written 
to date. Mr. Wertimer is an indefatigable worker, a popular citizen and 
deserves the success which has attended his efforts in behalf of the company in 
this city. 

The system for the prompt collection of fire insurance premiums was put in 
operation on the first of September. If the result of the first month is to be 
taken as a criterion, it isa grand success. All policies are made payable on 
or before the 20th day of the month following date of issue of same. The 
premium not having been actually paid the policy becomes void on that day. 


Each, policv hears 2 stemn to that. effect, which is accepted as sufficient to 

17. Pretmium notes, loans, or liens restored by revival of policies.....-. (s6e 

- pe sc ess paca senascknaaeeEtinsh esos 

19. From all other sources, viz............ ee ee ee rere 
III.—DISBURSEMENTS DURING YEAR I189.. 

Cash paid for death claims, including reversionary additions........ $ 

Premium notes, loans, or liens used in payment of the same........ 

Cash paid for matured endowments, and additions thereto.......... 

Premium notes, loans or liens used in payment of same........---. 

Cash paid for sums falling due during the year on instalment policies 


MtWNH 


ne ee ee BS... 
Deduct amount received from other companies for losses or claims 
on policies of this company reinsured, of which $ is for ma- 
Ce CE 5686.6 Fes ares chen seddeedenerndeeeesesetanen 


7. Total net amount actually paid for losses and matured 
ON EIS A Ea RIE ES. PLE LOE OE Se S:. 
ee eT ae nn re 
9g. Premium notes, loans, or liens used in purchase of surrendered 
policies, ; voided by lapse, $ 
9%. Premium notes, loans, or liens used in payment of dividends to 
iN atid nie nnaskG Oc kcdas seb ti eRe hath ate naeeaes 
10. Cash dividends paid policyholders 
11. Cash dividends applied to pay running premiums (see item 3, income) 
12. Cash dividends applied to purchase paid-up additions and annuities 
i ee el sn. ic6 cds endiesancedsse rien imesdewees 
ee ee eee 
14. Surrender values applied to pay running premiums (see item 4, 
eer eee Pe te ee eee er TA Te Te 
15. Surrender values applied to purchase paid-un insurance and annni- 

The agency of the Equitable Life for Washington and Northern Idaho, 
Morphy & ‘l'yler, managers, Seattle, continues to keep in the front rank in 
new business, and the prospects for increasing this item this year are excel- 
lent, as the results are already better this year than they were for the same 
period of 1893. 

Charles Watson, Seattle, resident manager of the Fidelity and Casualty 
Company for Washington, Idaho and Oregon, is doing a first-class business 
This department was established about a year ago, and the company has 
obtained at least three times as much business from this section in that period 
than it ever did before. Manager Watson believes that his second year will 
witness a large increase in all lines of his business. James W. Reynolds, 
Seattle ; James L. Dunlap, Portland ; Daggett & Co., Spokane, and E. She- 
pard, also of Seattle, are among the most productive agents in this depart- 
ment. Manager Watson has been with the Fidelity and Casualty for a 
number of years, both in the East and West, and has adjusted claims and 
done general work for it in practically every State in the Union. 

William S. Pond, the successful manager of the Mutual Life for Washing- 
ton and Oregon, with headquarters at Seattle, announces the following 
appointments: Special agents—H. J. Hull, F. Farwell Morris, Richard H, 
Pickering, James S. Bushnell, F. G. Richards, J. B. Owens, who has for 
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some years represented the Mutual Life as local agent at Tacoma, has been 
made district manager for Southwestern Washington. 

Calhoun & Co., Seattle, representing the American of Newark, Manchester, 
Caledonian, Hanover and Magdeburg, have one of the oldest and largest 
local offices at that point. Besides doing an extensive fire business, this firm 
also transacts a large plate-glass and casualty business, as well as marine and 
life insurance. Calhoun & Co, report business holding up excellently well 
and the losses way below the normai this year. 

The Great West Life Assurance Company of Winnipeg, Manitoba, com- 
pleted its second year in August, at which time it had over $4,000,000 insur- 
ance in force. The company is now transacting business in all the Provinces 
of Canada, excepting Quebec, which it expects to enter in 1895. This is the 
only Canadian Company maintaining a four per cent reserve. Local boards 
of directors have been established for British Columbia, Nova Scotia and 
New Brunswick this year, and the company now has shareholders throughout 
Canada, from Victoria to Halifax. The Great West Life has met with 
especial success in the Province of Ontario, where a local board was estab- 
lished last year. W.T. Standen of New York is the company’s consulting 
actuary. J. H. Brownlee, Victoria, and the British Columbia Land and 
Investment agency are the joint general agents of the company for Vancouver 
Island. Mr. Brownlee was formerly with the Equitable Life. Charles 
Campbell, St. John, is manager for New Brunswick ; A. B. Mitchell, Hali- 
fax, for Nova Scotia; Leonard Morris, Summerside, for Prince Edward’s 
Island ; Alexander Cromar, Toronto, for Ontario, and B. C. MacGregor, 
Vancouver, for the mainland of British Columbia. Manager Brock has been 
identified with life insurance off and on for a quarter of a century, and states 
that he has realized his best expectations thus far, In fact, the company can 
claim to have more in business in force for its age than any other company in 
America. ‘ 

The Bankers and Merchants Life Association of Chicago in August last 
wrote $400,000 in new business, and it hopes to close 1894 with $4,000,000 
insurance in force. The company is but a little over a year old, and sucha 
showing reflects credit upon the management. 

In The Chicago Evening Post for September 4 appeared a cut and sketch of 
Major C. E. Hambleton, the general manager of the Bankers and Merchants 
Life Association of that city. The sketch truly states that Major Hambleton 
‘is one of the best known natural premium life underwriters in the West, if 
not throughout the country.” The major’s good work as manager of the 
Bankers and Merchants Life is rapidly placing that company in a leading 

osition, 

' To bring a casualty company to a prominent position before the insuring 
public requires talent of a high order, combined with steady conservative 
methods. The many wrecks in the casualty field prove this, and the career of 
the Standard Life and Accident of Detroit, Mich., is an illustration of what 
may be successfully accomplished in the face of difficulties, This company 
was established in 1884, and although only in its eleventh year occupies a 
prominent position in its special field. It possesses a capital stock of 
$200,000 and assets of $704,600. Its premium receipts in 1893 amounted 
to $882.474°; it paid in losses the same year $436,075, and at its close had in 
force 31,885 policies for $101,568,216. Since organization it has paid out 
$2,007,322 to policyholders. ‘The company transacts both personal accident 
and the various forms of liability insurance, and its annual growth is conclu- 
sive proof of the public favor it meets with. Good agents are always welcome 
to represent it, and good territory is still open for the right kind of men. 
The officers of the Standard are D. M. Ferry, president ; Stewart Marks, sec- 
retary ; Wil'iam C. Maybury, managing director, and E, A. Leonard, assistant 
secretary. The Standard will shortly establish a Pacific Coast department. 
The ‘* Business Man’s” and ‘‘ Woman's” policies introduced this year are 
proving particularly good sellers. 

The Western Mutual Life Association of Chicago is now domiciled in the 
Chicago Stock Exchange building, and is making a specialty of local business. 
It will probably enter other States early in the new year. Its plan and rates 
are similar to those of the Mutual Reserve Fund. The officers are: President, 
Thos. Rhodus; vice-president, Birch F. Rhodus; second vice-president, 
Walter C. Hately; secretary, Chas. Scott Johnson; treasurer, J. V. Clarke, 
president’of the Hibernian Bank. 

T. S. Quincey, secretary and treasurer of the Star Accident Company of 
Chicago, did his city and country a great service during the railroad riots of the 
past summer, when he commanded the Chicago Hussars at the Union Stock- 
Yards and displayed rare military tact and bravery. The Hussars is Chicago’s 
leading organization. E. P. 





NEW ENGLAND. 


[From Our Own CoRRESPONDENT. ] 

The results of the storm the past week called the attention of fire under- 
writers very forcibly to the danger from the contact of different electric wires, 
Losses occurring on account of high potential wires crossing harmless wires 
accompany every severe storm, especially in winter, and companies are begin- 
ning to weary of the regularity of this class of losses. During the recent storm 
a costly residence was destroyed in Lowell, and another in Meriden, Conn., both 
caused by the dropping or sagging of electric light wires crossing telephone 
wires. Not only are the insurance companies beginning to bestir themselves 
concerning this hazard, but propertyowners and householders are demanding 
to know if they are to be always menaced by this danger. As an illustration 
of the extreme danger in which buildings in Boston are thus placed, not only 
the result of the crossing of low current wires by high potential wires, but by 
the terrible demoralization of the fire alarm wires, it is no exaggeration to say 
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amount of the indemnity to the occupation at the moment of injury, All of 
these varying conditions may be, and are, expressed in one contract. Sucha 
contract requires attention from policyholders, and from courts that have to 
construe it, and out of this attention wlll come a much-needed knowledge. 

In a recent case (Fidelity and Casualty Company vs. Teeter, 36 North- 
eastern Reporter, 283), the Supreme Court of Indiana had to reverse a lower 
court which had undertaken to make a railroad accident ticket cover an acci- 
dent which happened after the journey was ended. It was surprising how 
ingenious an argument was made possible by the somewhat meagre phrase- 
ology of the ticket. The opinion of the court may be commended as a clear 
expression of the right of the company to limit its liability, 

It was a great advance in accident insurance when the companies issued 
the ‘‘ combination” policy. It was a great stroke of genius to conceive such 
a contract, and whoever first presented it is entitled to high praise. Indeed, 
‘* He builded better than he knew.” Such a contract is made to meet vary- 
ing needs and circumstances, and the business of accident insurance is popu- 
larized. The insuring world and the courts are given information that each 
needed much to know. The evolution of the accident policy is but fairly 
begun. The next ten years should show less litigation where the question of 
liability depends on the construction of the contract. It will, it may be 
believed, be a constant advance, as the rights of company and policyholders 
will be made clearer and more clear, and the accident policy will, as a result, 
grow in popular favor until accident insurance will be recognized as much of 
a necessity in the business world as is the fire policy. The fm de siecle acci- 
dent insurance policy may be looked forward to as one of the triumphs of 
nineteenth-century insurance. 








CORRESPONDENCE. 
COLORADO. 


[From Our Own CorRESPONDENT. ] 

The settlement of the Phoenix auxiliary agency trouble in the Rocky Moun- 
tain territory has left the underwriters one less bone of contention. At one 
time it looked as if other insurance companies would make a big fight against 
the dual agency proposition, but the Phcenix people decided that it was a wiser 
policy to remove the offending agencies rather than enter upon a war that 
might jeopardize the local interests of the big concern of Hartford. Among 
the schemes instituted to bring Manager McGill to book for his pelicy was 
the promulgation of a letter, signed by all the special agents in this field, 
requesting of all local agents a strict compliance with the compact rules 
regarding the dual agency system. This ruling was to the effect that unless 
agents in towns where the double agency scheme existed resigned the agency 
of the Phoenix or any other company adopting that system, such agents would 
be compelled to return the supplies belonging to the companies represented 
by the special agents signing the circular letter. C. T. Estabrooke, special 
for the Bradford, with others, signed this notice, and later was required by 
his manager to write a letter of apology to Manager McGill. This he did in 
aconfidential letter. Manager McGill printed a circular letter during the dual 
agency contest embodying the Estabrooke letter, which he sent to every local 
agent in this territory, to the great surprise of all the specials, all of whom 
resent this betrayal of a confidential letter. Mr, Estabrooke has manfully 
declined to talk of the matter, and sensibly ignores the affair. 

Another bone of contention is the temporary expedient adopted by the 
supervisory committee to the compact to secure better fire protection in Den- 
ver, which was the promulgation of an advance of twenty-five cents upon all 
rates written within a prescribed business area in Denver. Whether the rate 
be fifty cents or four per cent, the twenty-five cents on the hundred is enforced, 
to the disgust of the insured and to the annoyance of the underwriters. The 
fire department was strengthened by the addition of new hose of sufficient 
strength to resist the pressure of the steamers, but the electrical ordinance 
failed to pass. Meanwhile, owing to a lack of funds, the fire department had 
to reduce expenses, turning off some men and retiring some of the apparatus 
for lack of men and teams to handle it. 

The compact requires the closest observance of the twenty-five cent raise, 
but the insured in many cases absolutely refuse to pay the advance, Whena 
local agent submits his renewal policies, the patron makes a fuss and declines 
to accept the new policies. The agent either has to pay that extra sum him- 
self or lose a customer. Few agents in Denver enforce all payments of this 
advance charge. The result is to the detriment of the companies. Either the 
agent is slow in his remittances or the per cent of insurance to the value of the 
property is reduced. The scheme amounts to a rebate, which is paid by the 
local agent to keep his business. Besides a reduction in premium receipts, a 
number of risks have been canceled and given to the Lloyds as a direct result 
of this ruling. 

It has been suggested that a better way would be to take off the obnoxious 
advance charge and adopt a coinsurance clause. Another way, and one that 
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must inevitably obtain, is to rerate the town. The present scheme is but a 
makeshift, and is obnoxious both to the insured and to the underwriters, who 
are rebelling against the whole business, Many agents declare openly that 
rates in Denver are too high at best. Their patrons moving to Denver from 
the East all stand amazed at the scale that obtains here. Dwelling rates 
here are higher than they are in Omaha, Kansas City or Chicago, they claim. 
The locals do not attempt to defend the rates. 

Another kick is in evidence, The Phoenix of Hartford is said to have a 
number of soliciting sub-agents in the State who are working without the cer- 
tificate of authority from the Insurance Commissioner. The present Populist 
management is looking for such violations of the law. Several penalties have 
been exacted this year for this matter. 

Parks, Grey & Co. and Willisford Dey have gone out of the local field as 
fire insurance underwriters. Parks has legal aspirations; Dey goes to West- 
ern Colorado to raise chickens and fruit, and Grey will take a position with 
Thompson & Benedict, which succeeds both agencies. E. A. Thompson has 
for several years been a member of the firm of Cobb, Wilson & Co. Jas. 
Benedict was formerly connected with the same firm, then known as Cobb, 
Wilson & Benedict. The firm starts off with the Connecticut, the Alliance 
and the Phoenix of London. 

Another new firm is that of Merritt & Gromman, who take the Merchants 
and Manufacturers of Pittsburgh, which was recently admitted. Patterson & 
Farnsworth is yet another new firm, They have the Girard. 

The Grand Rapids and the Michigan have withdrawn from the State 
because of lack of support. The Atlas reinsured the Michigan. 

John L, Stearns, State agent for the Mutual Life, reports that the applica- 
tions sent into his office amount to an average of $50,000 a week. Personally 
Mr. Stearns has written over $450,000 since the first of March. He estimates 
that his office will write considerably more than a million and a half this year 
of paid-in business. ‘Two $100,000 policies have been written this year—one 
for ex-Governor Grant and the other for C. B. Kountz, president of the Colo- 
rado National Bank. C. L. &. 

DENVER, COL., November 8. 





ATLANTA, GA. 
[From OuR Own CORRESPONDENT. | 


The agents and citizens of Savannah, Ga., are again exercised about the 
reappointment of Chief Puder, and it is very evident that the warnings which 
they have received as to his inefficiency have no weight with the city council. 
Underwriters will be very much disappointed at the turn affairs have taken, 
and I am sure the business men will be disgusted if the rate question should 
again touch their pockets. A gentleman interested in business at Savannah 
recently stated that a progressive city government was as much needed as a 
good fire department, and that unless they had the former there was little 
chance for the latter. 

A delegation visited this city some time back and made many promises, 
which, strange to say, have not been followed up by the S. E. T. A. In this 
connection it is well to say that the undercurrent of feeling on account of the 
slow work of the present administration, does great injustice to Secretary 
Fleming, who is doing his level best to keep up with his arduous duties. He 
has been handicapped by the necessity compelling him to familiarize himself 
with details, and those who think he is not working hard should at least be 
charitable enough to acquaint themselves with the facts. 

A most pleasant visitation was made this city last week by A. G. McIlwaine, 
United States manager of the London and Lancashire, and Geo. W. Dewey, 
Southern manager of the Caledonian, both of whom were for years familiar 
faces in this vicinity and the Southern field. They received many courtesies 
during their short stay, and are now visiting Louisiana and Texas, 

Reports from Mississippi indicate that the special committee sent by the 
S. E. T. A. will be able to so recommend that both companies and citizens in 
the several towns will get a reduction. The former in city taxes and licenses, 
and the latter in rates. The executive committee of the S. E. T. A. have 
been quite active of late in meeting the commercial bodies of different cities, 
and in every case good_has resulted. 

Local agents complain bitterly over the loss of the cotton business of S. M. 
Inman & Co., large exporters and handlers of the staple. They have decided 
to place all their business with marine companies, which in turn are reinsured 
by stock companies in New York. At some other points the marine compa- 
nies are insuring railroads at less than and without average clause of course, 
as their contracts are specific as to insurance per bale. The violation occurs; 
however, when the stock companies reinsure the marines without either coin- 
surance or marine clauses. 
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It will be gratifying for friends of Jas. T. Prince to note that he has secured 
the general agency of the Equitable Life for Alabama. He also represents 
the United States Mutual Accident Association, 

Chief Joyner is off on a trip to secure from the manufacturers of fire protec- 
tion, articles of display at our exposition in 1895. He will probably have it 
so complete that the entire property will be protected by this means. 

ATLANTA, GA., November 10. ERNEST, 





BUFFALO, N Y. 
[From Our Own CORRESPONDENT. | 


Moore & Keating have secured the agency of the New York Underwriters. 

The Equitable Mutual Fire and the New York Bowery have retired from 
the local field. 

[t is said that the branch office of the North {British and Mercantile in 
Buffalo, of which Charles A. Clarke is manager, is to be closed up. This 
office employed a number of sub-agents and did considerable business on the 
east side among the Polish and German population. Worthington & Sill have 
the downtown agency of the company. 

The Buffalo Mutual Fire Insurance Company, which was organized but a 
few months ago, has already been called upon to fill two vacancies in its board 
of officers, caused by the deaths of J. Adam Lautz, president, and Bernard F, 
Geutsch, vice-president. Ex-Sheriff August Beck and Herman Bernhardt, 
two prominent German citizens, have been appointed to fill the respective 
positions, 

Henry Wertimer, the agent for the ordinary branch of the Prudential in this 
city, leads the agents of that company in the amount of new business written 
to date. Mr. Wertimer is an indefatigable worker, a popular citizen and 
deserves the success which has attended his efforts in behalf of the company in 
this city. 

The system for the prompt collection of fire insurance premiums was put in 
If the result of the first month is to be 
taken as a criterion, it isa grand success. All policies are made payable on 
or before the 2oth day of the month following date of issue of same. The 
premium not having been actually paid the policy becomes void on that day. 

} icv hears at_ effect, which i ted as sufficient to 


operation on the first of September. 





The agency of the Equitable Life for Washington and Northern Idaho, 
Morphy & ‘l'yler, managers, Seattle, continues to keep in the front rank in 
new business, and the prospects for increasing this item this year are excel- 
lent, as the results are already better this year than they were for the same 
period of 1893. 

Charles Watson, Seattle, resident manager of the Fidelity and Casualty 
Company for Washington, Idaho and Oregon, is doing a first-class business 
This department was established about a year ago, and the company has 
obtained at least three times as much business from this section in that period 
than it ever did before. Manager Watson believes that his second year will 
witness a large increase in all lines of his business, James W. Reynolds, 
Seattle ; James L. Dunlap, Portland ; Daggett & Co., Spokane, and E. She- 
pard, also of Seattle, are among the most productive agents in this depart- 
ment. Manager Watson has been with the Fidelity and Casualty for a 
number of years, both in the East and West, and has adjusted claims and 
done general work for it in practically every State in the Union. 

William S. Pond, the successful manager of the Mutual Life for Washing- 
ton and Oregon, with headquarters at Seattle, announces the following 
appointments: Special agents—H. J. Hull, F. Farwell Morris, Richard H, 
Pickering, James S. Bushnell, F. G. Richards. J. B. Owens, who has for 
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some years represented the Mutual Life as local agent at Tacoma, has been 
made district manager for Southwestern Washington, 

Calhoun & Co., Seattle, representing the American of Newark, Manchester, 
Caledonian, Hanover and Magdeburg, have one of the oldest and largest 
local offices at that point. Besides doing an extensive fire business, this firm 
also transacts a large plate-glass and casualty business, as well as marine and 
life insurance. Calhoun & Co, report business holding up excellently well 
and the losses way below the normai this year. 

The Great West Life Assurance Company of Winnipeg, Manitoba, com- 
pleted its second year in August, at which time it had over $4,000,000 insur- 
ance in force. The company is now transacting business in all the Provinces 
of Canada, excepting Quebec, which it expects to enter in 1895. This is the 
only Canadian Company maintaining a four per cent reserve. Local boards 
of directors have been established for British Columbia, Nova Scotia and 
New Brunswick this year, and the company now has shareholders throughout 
Canada, from Victoria to Halifax. The Great West Life has met with 
especial success in the Province of Ontario, where a local board was estab- 
lished last year. W.T. Standen of New York is the company’s consulting 
actuary. J. H. Brownlee, Victoria, and the British Columbia Land and 
Investment agency are the joint general agents of the company for Vancouver 
Island. Mr. Brownlee was formerly with the Equitable Life. Charles 
Campbell, St. John, is manager for New Brunswick ; A. B. Mitchell, Hali- 
fax, for Nova Scotia; Leonard Morris, Summerside, for Prince Edward’s 
Island ; Alexander Cromar, Toronto, for Ontario, and B. C, MacGregor, 
Vancouver, for the mainland of British Columbia. Manager Brock has been 
identified with life insurance off and on for a quarter of a century, and states 
that he has realized his best expectations thus far, In fact, the company can 
claim to have more in business in force for its age than any other company in 
America. ; 

The Bankers and Merchants Life Association of Chicago in August last 
wrote $400,000 in new business, and it hopes to close 1894 with $4,000,000 
insurance in force. The company is but a little over a year old, and sucha 
showing reflects credit upon the management. 

In The Chicago Evening Post for September 4 appeared a cut and sketch of 
Major C. E. Hambleton, the general manager of the Bankers and Merchants 
Life Association of that city. The sketch truly states that Major Hambleton 
‘*is one of the best known natural premium life underwriters in the West, if 
not throughout the country.” The major’s good work as manager of the 
Bankers and Merchants Life is rapidly placing that company in a leading 

osition. 

6 To bring a casualty company toa prominent position before the insuring 
public requires talent of a high order, combined with steady conservative 
methods. The many wrecks in the casualty field prove this, and the career of 
the Standard Life and Accident of Detroit, Mich., is an illustration of what 
may be successfully accomplished in the face of difficulties. This company 
was established in 1884, and although only in its eleventh year occupies a 
prominent position in its special field, It possesses a capital stock of 
$200,000 and assets of $704,600. Its premium receipts in 1893 amounted 
to $882,474 ; it paid in losses the same year $436,075, and at its close had in 
force 31,885 policies for $101,568,216. Since organization it has paid out 
$2,007,322 to policyholders, ‘The company transacts both personal accident 
and the various forms of liability insurance, and its annual growth is conclu- 
sive proof of the public favor it meets with. Good agents are always welcome 
to represent it, and good territory is still open for the right kind of men. 
The officers of the Standard are D. M. Ferry, president ; Stewart Marks, sec- 
retary ; Wil'iam C, Maybury, managing director, and E, A. Leonard, assistant 
secretary. The Standard will shortly establish a Pacific Coast department. 
The ‘* Business Man’s” and ‘‘ Woman's” policies introduced this year are 
proving particularly good sellers. 

The Western Mutual Life Association of Chicago is now domiciled in the 
Chicago Stock Exchange builciny, and is making a specialty of local business. 
It will probably enter other States early in the new year. Its plan and rates 
are similar to those of the Mutual Reserve Fund. The officersare: President, 
Thos. Rhodus; vice-president, Birch F. Rhodus; second vice-president, 
Walter C. Hately; secretary, Chas. Scott Johnson; treasurer, J. V. Clarke, 
president ‘of the Hibernian Bank. 
| TT. S. Quincey, secretary and treasurer of the Star Accident Company of 
Chicago, did his city and country a great service during the railroad riots of the 
past summer, when he commanded the Chicago Hussars at the Union Stock- 
Yards and displayed rare military tact and bravery. The Hussars is Chicago’s 
leading organization. i. & F, 





NEW ENGLAND. 
[From Our OWN CORRESPONDENT. ] 

The results of the storm the past week called the attention of fire under- 
writers very forcibly to the danger from the contact of different electric wires, 
Losses occurring on account of high potential wires crossing harmless wires 
accompany every severe storm, especially in winter, and companies are begin- 
ning to weary of the regularity of this class of losses, During the recent storm 
a costly residence was destroyed in Lowell, and another in Meriden, Conn., both 
caused by the dropping or sagging of electric light wires crossing telephone 
wires. Not only are the insurance companies beginning to bestir themselves 
concerning this hazard, but propertyowners and householders are demanding 
to know if they are to be always menaced by this danger. As an illustration 
of the extreme danger in which buildings in Boston are thus placed, not only 
the result of the crossing of low current wires by high potential wires, but by 
the terrible demoralization of the fire alarm wires, it is no exaggeration to say 
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that the morning following the great storm of the past week, of all the fire 
alarm boxes in the city of Boston, there were certainly not more than 100 in 
perfect working order. The Edison Company have an electric cut-off which 
is attached to telephone wires when they enter the building, and which guards 
against danger from lightning, but this is of no use when the wire is crossed 
by one carrying a high current. The same company also has one which is 
said to be an effectual cut-off and a safeguard against danger arising from the 
crossing of wires, and it is not at all improbable that underwriters will demand 
that all low current wires entering buildings shall be provided with this 
appliance. 

Because the insurance laws do not allow fraternal companies to expend 
money in soliciting business, the Odd Fellows Mutual Relief Association of 
the Connecticut valley has voted to accept a proposition from the Bay State 
Beneficiary Association of Westfield, Mass., to turn over its business to the 
latter concern, 

The resignation of J. C. Hatie from the presidency of the New York 
Mutual caused considerable interest in Boston, but no particular surprise. 

William G. Hall, secretary and underwriter of the Western Massachusetts 
Mutual, was in Boston Friday to attend the meeting of the Associated Mer- 
cantile Mutual Fire Insurance Companies of America, of which he is one of 
the executive committee. 

Opinions are being freely expressed in Maine concerning insurance rates in 
that State, which many claim are too high. The agitation originated in the 
State Board of Trade when, at a rccent meeting, a resolution was offered 
suggesting some legislative action with regard to rates. No action was taken 
by the board, but a committee was appointed to make investigation among 
insurers of the State, which investigation is now in progress. One of the 
members of this committee was H. N. Pinkham, Portland, of the Exchange 
street insurance firm of Dow & Pinkham. 

Frank Gair Macomber, agent of the British and “Foreign Marine, has 
returned from his European trip. 

Robert B. Chapman of Providence, R. I., died last Monday evening. He 
was the president of the State Mutual Fire and secretary of the American 
and the Enterprise. 

The suburban agencies of the North British and Mercantile Insurance 
Company will hereafter report direct to the New York office instead of to the 
resident secretary in Boston as in the past. 

Colonels Plympton and Bunting of Plympton & Bunting, general agents of 
the Penn Mutual Life Insurance Company, have been attending a meeting of 
the board of the company in Philadelphia the past week. 

Among the visiting underwriters to Boston the past week were H. E, 


Bowers, United States manager of the North British and Mercantile Insurance § 


Company ; F. W. Masters, United States manager of the London Guarantee 
and Accident Company, and B. F. Brown, agency instructor of the Equitable 
Life Assurance Society. 

W. H. Smith, who has accepted the position of special New England agent 
of the Insurance Company of North America, will be succeeded as the repre- 
sentative of the Providence-Washington in New England by C, B, Fowler, 
special agent of the Franklin of Philadelphia. 

At the meeting of the New England Insurance Exchange on Saturday last; 
the report published in a Boston daily to the effect that the water supply on 
Market street, Lynn, was defective was proven to beacanard, The Lynn 
merchants and authorities are fully satisfied with their water supply. 

Boston, MAss., November 12. ALLAN ERIC. 








INDUSTRIAL INSURANCE. 


{Our readers will oblige by sending us suggestions, items of news, etc., such as 
appointments of superintendents and assistant superintendents, or anything of 
jnterest in connection with industrial insurance. ] 

—John Sharman, superintendent for the Metropolitan at Salem, Mass., has 
resigned. 

—Norman Brusie has been appointed superintendent for the Metropolitan 
at Chatham, N. Y. 

—The Metropolitan promoted Assistant C. A. L, Stevens of Boston to the 
superintendency of South Framingham, Mass. 

—The Western and Southern has transferred Alex, Altman, superintendent 
at Toledo, to West Cincinnati in like capacity. 

—C. A. DeVries has been appointed assistant superintendent for the United 
States at Brooklyn, N. Y., and E. K. Price Martin at Camden, N. J. 

—Joseph D. Foley, who has been for the past five years assistant superin- 
tendent for the Metropolitan life at Troy (N. Y.) district, now assumes charge 
of the branch office of the Industrial Benefit Association of Syracuse, operat- 
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ing in Troy, West Troy, Green Island, Cohoes, Waterford, Mechanicsville 
and Lansingburgh, N. Y. 

—The Metropolitan transferred Superintendent McLaughlin of Trenton to 
Springfield, Mass., and W. H. Green from Chatham, N. Y., to the Hudson 
district. 

—It has been currently reported that the Prudential would shortly open up 
at New Orleans. This is wrong. The company does not contemplate taking 
this step. 

—J. M. Richardson, assistant for the Metropolitan in New York city, under 
Superintendent Megargee, has resigned. G. Wendt, assistent at Chicago, has 
also resigned. 

—The John Hancock has opened up Rochester, N. Y., as a superintend- 
ency. The company promoted Assistant Curley of St. Louis to take charge 
of the new district. 


>\—The Tennessee State Board of Health is worrying itself over the effects 


of infant insurance, claiming that children are being allowed to die in order 
that the parents may get the insurance money, X 


—Superintendent Clark P. Williams of the Metropolitan, at Newark, 
N. J., found his business and agency force increasing so rapidly that he had 
to enlarge his office quarters by leasing other rooms. 


—As an instance of how thoroughly the industrial companies cover the 
field we note the fact that Reading, Pa., with a population of about 59,000, 
has over one hundred solicitors at work within its borders. 


—At the quarter sessions in Philadelphia on October 11, P. S, Le Compt 
was convicted of embezzling $65 from the Metropolitan Life, and James 
McGlensey $72 from the Prudential. Both were sentenced to two months’ 
imprisonment. ee, 


The Sun Life has just issued, for the edification of its field force and the | 
public, a hand-book showing the cash surrender and paid-up insurance values | 
of all policies issued by it. These are in compliance with the non-forfeiturg/ 
law passed by the Kentucky legislature in 1893. 


=-The Prudential has appointed the following assistants: F. A. Richard- 
son, at Tacony, Pa.; L. J Underwood. Canton, O.; M. B. Myers, Rondout, 
N. Y.; J. Amshoff, Passaic, N. J.; W. H. Smith, Bristol, Pa.; H. E. Mil- 
ler, Altoona, Pa.; R. English, Royersford, Pa.; V. J. Willott, St.. Louis, 
Mo.; A. Mellish, Detroit, Mich.; and F, H. Miller, at Hazelton, Pa. 


<The Chicago Dispatch of the 22d ult. contained the statement that the 
Metropolitan agents were out on strike. This was not correct, however, as 
but twenty-five men responded to the call for a meeting on the Sunday pre- 
vious. The great majority of the company’s agents have the good sense to 
know that their interests are better served by ‘‘ striking while the iron is hot ” 
for business than by giving up their agency work. X% ~\; 








NEWS OF THE WEEK. 


The Provident Fund Society to Retire. 


PoLICYHOLDERS of the Provident Fund (accident) Society of New York have 
received notice of a meeting to be held December 12, to take action upon the 
question of consolidation with the New England Mutual Accident Association 
of Boston, Mass. Py this action the policyholders of the former company 
will receive greater security, as the New England is one of the best of the 
mutual accident companies. It has now over 15,000 members, cash assets 
amounting to more than $70,000, and has paid to its members upward of 
$400,000 in claims. The Provident Fund was organized in 1886 and has about 
7000 members. It has paid claims amounting to $200,000. A. N. Lockwood 
is its president, and has been most active in pushing the society’s interests. 
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The Life Blank for 1894. 


le 
REFERRING to the revised uniform life blank to be adopted by the insurance departments, we stated in our issue of November 1 that it was not certain 
te) that the blank outlined in that issue would be adopted for the statements as of December 31, 1894, nor was it certain that the blank used for last year’s 
n figures would be materially changed. In our issue of November 8 we printed a copy of a proposed blank, many of the requirements of which are consid- 
ered too radical by some of the insurance commissioners and company managers, This blank will probably come up for discussion at the next meeting 
p of the Convention of Insurance Commissioners. 
g he committee on blanks appointed at the last session of the convention have prepared a blank in accordance with the instructions of the convention, 
and have forwarded copies to the various departments with the suggestion that it be unanimously adopted for the year ending December 31, 1894. The 
" committee’s instructions were to change and amend the convention form of annual statement in such a way as to show a more distinct separation of the 
accounts in respect to new and old business, the purpose being to set forth clearly the amount of income received from and the expenses incurred on 
~ account of each of the two classes of business, We present herewith the income and disbursement account as asked for in 1894 and in 1893, in which 
the principal changes occur ° 
. 1894, is93. 
; II.—INCOME DURING THE YEAR 189.. II.—INCOME DURING YEAR I8g.. 
1. Cash received for premiums on new policies, without deductions for 1. Cash received for premiums on new policies (except as per line 3), 
COMMISSIONS GF CONST CHPCROOE. «<< ;.....-0 0002s sccn0secscscecenses Rica without deductions for commissions or other expenses............ ee 
114. Cash received for renewal premiums, without deductions fur com- 14%. Cash received for renewal premiums (except as per line 3), without 
I ir NE WN 5 cs edn onw irene saswesesesasseusbenn's deductions for commissions or other expenses........ .......4.- 
2 Premium notes, loans, or liens taken in part payment for premiums 2. Premium notes, loans, or liens taken in part payment for premiums 
EE IR iis ous on ckecin cr cceaeewess onenssgcnesseewsnnnens on new policies (except as per line 9)..........00c.cccveccssccoes 
2%. Premium notes, loans, or liens taken in part payment for renewal 2%. Premium notes, loans, or liens taken in part payment for renewal 
0, SORT EEE Eee oe Or ae eee Pr re Bg ee rr ee 
3. From dividends applied to pay running premiums (see item 11, dis- 3. Premiums paid by dividend, including reconverted additions, $ ; 
DENIES onions cncscwWwevesenuanateeween cidaciinta eianeaaara do iicunmccosdsoceswecwaeeedeueends 
3%2. From dividends appl.ed to purchase paid-up additions and annuities Sh RR I Br Is 566 6505 kiss ave desewevevsuns eee 
ee SEER SR, GOI so ano sos a5. 0 0500500cengessesecresews oe 
4 From surrender values applied to pay running. premiums (see item PGi seeds ukeenbenkusarnes ce basseediheeaen anes hedesus $ 
St, MEE bain sacy chs an cncincapenscegupaneseuneieesrs is 5. Deduct amount of premiums paid to other companies for reinsur- 
4%. From surrender values applied to purchase paid-up insurance and ance on policies in this company, less $ dividends thereon. 
annuities (see item 15, disbursements)... ..........cscsscccccees —-—- 
. 6. Consideration for annuities, other than matured instalment policies. 6. Total premium income........ 2... eee cece cece cece eee eres ee 
a 7. Cash received for interest upon mortgage loans................-00% 
| ee en re $ 8. Cash received for interest on bonds owned and dividends on stock. . 
/ 6. Deduct amount of premiums paid to other companies tor reinsurance g. Cash received for interest on premium notes, loans or liens. .... . 
on policies in this company, new business, $ ; renewals, 10. Cash received for interest on other debts due the company. eee 
— — 1r. Cash received as discounts on claims paid in advance.............. 
7. I iy on ksi ca siceiensin sia wccecscissversee Biss 12. Cash received for rents for use of company's property...-........-.. 
8. Cash received for interest upon mortgage loans..................-- 13. Cash received for profits on bonds or stocks actually sold........... 
9 Cash received for interest on bonds owned and dividends on stock. . 14. Cash and notes, other than premiums, received from other compa- 
to. Cash received for interest on premium notes, loans, or liens....-.-- os nies for assuming or reinsuring their risks....................4. ° 
11. Cash received for interest on other debts due the company......... ME. shut vb vesend in a0405ss0sees vhs aSeeeERebeNes EN wh NNehehatases . 
2. Cash received as discount on claims paid in advance.....---.....-- 
3. Cash received for rents for use of company’s property, including 
Sor COMPANY'S CWH CCCUPENCT....... ...00000sccecessssessocees 
14. Cash received for profits on sales of bonds or stocks, $ ; real 
estate, $ [MCE  — -#esde ce cendvacbeaskenaeeewexenheen 
15. Ledger assets, other than premiums, received from oiher companies 
for assuming or reinsuring their risks........ Rebbe ea rasties« bie 
16. From dividends and surrender values on reinsurances...........-.. 
17. Premium notes, loans, or liens restored by revival of policies.....-. . 
i ieiecr a rnceries nde seetensessschnngedesadaes stave 
ee er I, UE oc acencccncden pier ese esben nas tevsesse . 
III.—DISBURSEMENTS DURING YEAR I89.. III.—DISBURSEMENTS DURING YEAR 189.. 
1. Cash paid for death claims, including reversionary additions........ $ SN a ee te I i icc csenccsbcccakesavensssnccess Bi. 
2. Premium notes, loans, or liens used in payment of the same........ ee 2. Premium notes, loans, or liens used in payment of the same ........ 
3. Cash paid for matured endowments, and additions thereto.......... noire 3. Cash paid for matured endowments and additions.................. 
4. Premium notes, loans or liens used in payment of same......------ 4. Premium notes, loans or liens used in payment of same ............ 
5. Cash paid for sums falling due during the year on instalment policies ea —— 
—— Piss nn cheese stan duukWeteekiatisdeiraisungeesdinsiice B..<e 
i bactcd sheet atiednnteeebeensastbbeeseanswnawieuene ee 5. Deduct amount received trom other companies for losses or claims 
6. Deduct amount received from other companies for losses or claims on policies of this company reinsured, of which $ is for ma- 
on policies of this company reinsured, of which $ is for ma- CS GIG s 6.5.5 56.556 oe enscnneecevceeshens pubeeeeede sens 
tured endowments. ..<.......-.sccsee. (ease heeerebigeTeees —- 
_—— 6. Total amount actually paid for losses and matured endow- 
2 Total net amount actually paid for losses and matured I 60s diene elante50ess acecshoneasaceseenseessaeysie $ 
CS SEER EET A SR re Are re ere Meneame $.. I I a niis soen sa ose ncciddscneadivassaseancaeends ve 
DEAR I BO INS 55 550-04. Kosvniincnpssieeseanes ent eensr S. Cash paid Sor cnmrendeted policies..............6seccccecsocsseesesces 
9. Premium notes, loans, or liens used in purchase of surrendered g. Premium notes, loans, or liens used in purchase of surrendered poli- 
policies, tf Sener r rr ery reer SOE SE Pe ee I i ive 6.00 0.00 kcnnda bn cckdaeenesacenensenes 
9%. Premium notes, loans, or iiens used in payment of dividends to 10. Cash surrender values, including reconverted’ additions applied in 
OID nib basses deere snare siseb0seeeetincavdewseeseeeene i oi oun cnn 10090 0NbenGeenaeeeakeeds hetent hs 
so. Cash dividends paid policyholders. ........cccoscsccccccccsveceses II Cash dividends paid to policyholders, $ ; same applied in pay- 
11. Cash dividends applied to pay running premiums (see item 3, income) Ee I ii 0 660g 59 05005 50 6s0csn Ss aieeenneetersaene™ 
12. Cash dividends applied to purchase paid-up additions and annuities z2, Premium notes, loans or hens used in payment of dividends to 
(see item 3%, income).............eeeeeeeeee cece NE eee aad ince atdawatsctntsnncesbaanens <50dsveuaunese 
Oe, Se CH I Ioan voi idcaseschncaveascasscndgcases Pe INL, cc suice co phenheentsiewaweuesean 
14. Surrender values applied to pay running premiums (see item 4, 13. Cash paid stockholders for interest or dividenas.................... 
IN. 6 5.n:6.0:5 4040 0eaeek6-0 05% sbwbn $5005 bs08 908d50s5eeseeues 14. Cash paid for commissions to agents....... —- 
15. Surrender values applied to purchase paid-up insurance and annui- 15. Cash paid for salaries and traveling expenses ‘ot _ managers ‘of 
ties (see item 4%, income)........ dbdiaskinstaieeicerebennaes agencies, and general, special and local agents................+. 
PUNE Ne IED oe ois ccnccics se stecsccccessnevaepws 36, Coed OREE Fer CARRION GEUIREED BORE. ccccccccsecccesnsczccuesenss 
16. Cash paid stockholders for interest or dividends.................... 17. Cash paid for salaries and all other aanenmneuen of officers and 
17. Cash paid for commissions and bonuses to agents (less commission ee io on dba 5ss0ke sie bapaensanecehenes<xnehae 
on reinsurances), new policies, $ SON... 800065000 18. Cash paid for taxes and fees in State where organized, $ ; in 
18. » Cash paid for salaries and allowances to managers and agents..... ; other States, $ = -.-- 26... Ceseosecnccesccveceseccscunee ee 
19. Cash paid for medical examiners’ fees, $ ; inspection of risks, $ 19. Cash paid for rent, less $ . received under sub-lease............ 
20. Cash paid for salaries and all other compensation of officers and 20. Cash paid for commuting commissions.................0000-+ eee: 
other home office employees... ......ccccocccccccessscesvesoccscs 2i. Cash advanced to officers and agents to be repaid out of future 
21. Cash paid for taxes on new premiums, $ ; on renewals, $ salaries OF COMMISSIONS... .......ccccccscsccccsecesececcsessscs 
22. Cash paid for taxes on reserves, $ ; on investments, $  ..... 22. Cash paid for furniture and fixtures and safes for home and agency 
23. Cash paid for insurance department fees and mostsend licenses, $ - offices..... SR se -n185S tA anata < oss bie PEA Ee Pe 
municipal licenses, ws sisal salt ta cl etn dc. dai apc sat geri saben eg elieaicienclsd 23. Cash paid for advertising ih hebes we nee eMhhad he bebe nae eens ence 
24. Cash paid for rent, including, $ sancti ‘s occupancy, less 24. Cash paid for the following items, viz.....................++- meee 
$ received under sub-lease......... (abeebheidesdewenerkennn . a 
25. Cash paid for commuting commissions...............++e++eeeeeeeee Ce IR is. vinsssccenisaceteseoebeseaeenctibes geez 
26. Cash paid for furniture, fixt'rs, and safes for home and tt offices. 
27. Cash paid for advertising, $ SUNN, Bln pancvcccseves 
28. Cash paid for real estate expenses other than taxes, $ ; for legal 
PE. setettnvasdedseSsenckxenatvesdepeensess ene eeeee 
29. Cash paid for the following items, viz.-............20+seeeeeeeeees owes 
(Total miscellaneous expenses)............-+---++++ ee ee 
(Total disbursements) ...........cscccccccccccccccsccececs » aaonue 
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Cotton Insurance. 

THE deal whereby Mather & Co. of Philadelphia insure for several companies 
the cotton risks (on shore) in Texas and Louisiana of J. H. McFadden & Co., 
and in South Carolina, Georgia and Alabama of S. M. Inman & Co., has 
aroused considerable antagonism among Southern agents.. There has already 
been one loss, that at Toccoa, Ga., falling on this pool. Agents feel that 
injustice is done them in writing this business over their heads, and the 
Atlanta Insurance Exchange has adopted the following protest, which has 
been issued in circular form : 


Information having come to us that certain companies represented in 
Georgia, and members of the South-Eastern Tariff Association, are writing 
cotton and other risks located in this State at rates and on terms and condi- 
tions not authorized by the South-Eastern Tariff Association, we hereby most 
earnestly protest against this method of business as unjust to agents, disloyal 
to the South-Eastern Tariff Association, to which they have pledged their 
faith, and unwise in its example and demoralizing in its influence upon agents. 
Being thoroughly convinced that if this practice is not speedily discontinued 
and the damage already done promptly corrected it will result in the destruc- 
tion of all compacts for the conservative regulation of fire insurance business, 
we confidently invoke your aid to accomplish this end. 


The agents have felt rather sore over the loss by them of the railroads, fac- 
tories, cotton oil mills and other classes which have gone to big pools direct, 
and now the addition of cotton has kindled even greater indignation. 
cotts and hestile legislation are among the calamities predicted for those com- 
panies taking this business over agents’ heads. Asasalve to wounded feelings, 
a member of the cotton pool suggests that next year the policies shall all be 
issued by one general agent through such local agents as can secure control of 
lines, The outcome of this controversy will be awaited with interest by both 
companies and agents. 


Boy- 





A New Kentucky and Tennessee Association. 

On Friday last the Kentucky and Tennessee Board of Fire Underwriters was 
organized by the meeting of Union and non-Union representatives at the 
Galt House, Louisville. J. M. de Camp presided and C, A, Matthews acted 
as secretary. The constitution and by-laws formulated by the committees 
appointed at the Nashville meeting were adopted entire. Officers were elected 
as follows: President, J. A. Thomas; vice-president, Douglas Deane. 
Executive committee, C. ‘[. Baird, W. H. Wheeler, C. D. Thompson, 
James C, Johnston, A. M. Snyder, Charles A. Matthews and James E. Beas- 
ley. The main points of the constitution and by-laws are as follows: The 
object of the board is to organize and maintain local boards, to establish and 
enforce uniform commissions, adequate tates, correct forms of policies, and 
to inculcate sound principles of underwriting, shall serve without compensa- 
tion or allowance for traveling expenses ; all officers shall be elected by ballot, 
but a majority of them, or five of the nine, shall be representatives of com- 
panies which hold membership in the ‘‘ Union ;” a secretary shall be elected 
by the executive committee, and shall hold his office for the term of one year 
(except in case of his removal by the executive committee), or until his suc- 
cessor is elected. He shall be under the direction and control of the execu- 
tive committee, and may be removed from office for cause by a two-thirds 
vote of the committee. No company shall be eligible to membership which 
conducts its business in Kentucky or Tennessee on any other basis than fifteen 
per cent commissions to local agents, except in the cities of Louisville, Cov- 
ington and Newport, where ‘‘ Union” rules as to commissions shall prevail ; 
every member of the association shall require its agents to unite with local 
boards and to co-operate actively therewith, but all rules and rates of the asso- 
ciation must be enforced by members, whether adopted by local boards or not. 
At annual meetings of the association each member shall be entitled toa vote, 
but shall not cast it by proxy, and shall be represented by officer, manager or 
special agent. Local agents shall be entitled to the privileges of the floor 
without vote. 

The constitution may be altered or amended by a two-thirds vote of the 
members present. 

The secretary shall keep a record of all meetings of the executive committee 
and the association, and shall promptly report same to companies not mem- 
bers of the ‘* Union,” and to local board commission No, 1 for transmission, 
if deemed necessary, to *‘ Union” companies, He shall, under direction of 
the executive committee, promulgate rates and rules of the association, and 
perform such other duties as may from time to time be assigned him, Manda- 
tory rates and rules shall not be made or changed by the executive committee 
or association without the consent of ninety per cent of ‘‘ Union” or non- 
Union companies respectively obtained. 








—lIt is reported that Secretary Marshall of the Cincinnati board has con- 
fessed to the acceptance of bribes in connection with sprinkler equipments, 
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MERE MENTION. 


Life and Casualty Insurance Notes. 
— The Canada Life is now issuing a policy payable in instalments. 
—The Mutual Life of New York has established a head office for Scotland 
at Glasgow, with George J. Brodie in charge. 


—The Provident Fund (accident) Society is undergoing examination at the 
hands of the New York Insurance Department. 


— The Canadian Credit System Company, with headquarters at Newark, 
N. J., is said to be insolvent, and application will be made for a receiver. 

—The American Life and Accident Insurance Company of New Orleans 
has commenced active business, $100,000 of its capital having been paid in, 


—The General Life Agents Protective Association of Michigan and the 
Life Underwriters Association of the same State are considering the advisa- 
bility of consolidating. 

—Smith W. Bromwell of Amsterdam, N. Y., formerly with the New York 
Life, and Peter Kelley of Troy, formerly with the Provident Life and Trust, 
have joined the forces of the Nederland under U. G. Stockwell at Albany, 
oo 

—The Lawyers Title and Trust Company of New York is being sued by 
James Carpenter for $20,000 damages. In excavating for the company’s new 
building in Liberty street, Mr. Carpenter alleges that his property was 
damaged. 

—At the annual meeting in 1893 of the Ocean Accident and Guarantee 
Corporation of England, it was voted to open up in the United States. It is 
now stated that an officer of the company will soon be here to make the neces- 
sary arrangements. 

—About sixty-five gentlemen attended the first monthly banquet of the Life 
Underwriters Association of Western Massachusetts at Springfield on Novem- 
ber 3. H. P. Robarts, the secretary, read a paper on *‘ The advantages of 
life underwriters associations.” 


—The National Benevolent Society of Kansas City, an accident insurance 
organization, has filed articles of incorporation. Among the incorporators are 
George R. Collins, C. H, Martin, Frank E. Lott, Jabez N. Jackson, F. E. 
Nettleton, J. K. Burnham, Milton Moore, Hugh J. McGowan, F. B. Nof- 
singer and W. A. Reule. 


—The Assurance Life Association of Terre Haute, Ind., is a new assess- 
ment company with the following officers: Edwin Sample, president; C. F. 
Binkley, vice-president and general manager; W. M. Bundy, secretary; 
Ilomer L. Stees, treasurer ; Will H. Baker, M. D., medical director, and H. 
J. Baker, attorney. It has offices in the Opera House block. 


—The Mutual Benefit Life of Newark, N. J., offers its policyholders who 
desire insurance at the least possible outlay of cash, the privilege of a thirty 
per cent loan, the company agreeing to accept a uniform cash premium of 
seventy per cent of the full rate. All dividends on this class of policies are 
used to reduce the loan, and the agents find it a material assistance in securing 
business. 

—A judgment for $6183 was obtained in March last against the Womens 
Mutual Insurance and Accident Company ef New York, but nothing has 
been recovered uponit. A writ of peremptory mandamus has been issued, 
directing the company to make an assessment for the amount. The com- 
pany did not report to the Insurance Department for 1893, and is most prob- 
ably defunct. 

—Thos. Godwin, general agent of the Preferred Accident Insurance Com- 
pany at New Orleans, La., has been connected with accident insurance for 
five years, and is a most zealous worker. He has a good record, having writ- 
ten in one month alone $685,000, which is a first-class accomplishment for the 
State of Louisiana. He finds that the people of the South are easy to insure 
in the Preferred owing to that company’s attractive plans. 


—Five gentlemen of New York, who were policyholders in the defunct 
Home Benefit Association, have asked the courts to decide if the managers of 
that institution can be held individually responsible for mismanagement of 
funds. The gentlemen held policies in *‘Class A,” under which they were 
promised a share in the reserve fund. Four years ago they were informed 
that $27,000 was standing to the credit of Class A policies, but no account of 
such fund appeared among the assets when the association failed. 

—At the annual meeting of the Michigan Life Insurance Agents Associa- 
tion, November 5, the following officers were elected: President, Charles L. 
Vieman of the John Hancock ; first vice-president, H. G. Van Tuyl, Mutual 
Benefit ; second vice-president, Louis Selling, Prudential ; secretary and 
treasurer, Charles S. White, Northwestern. Executive committee—W. T. 
Gage, Northwestern ; William L. Tyler, United States Life ; Louis Sellfmg, 
Prudential ; A. H. Babcock, Phoenix Mutual Life, and E. J. Warren. 

—P. B. Armstrong, president of the American Union Life, has been conduct- 
ing a vigorous attack on the Mutual Reserve Fund and E. B. Harper, and has 
made and is making strenuous efforts to *‘ twist’ the agents of that associa- 
tion to his company. Some of the agents who have received the redoubtable 
Armstrong’s circulars have replied in terms that are not complimentary to 
him. We extract the following from the letter of W. C. Page, manager at 
Baltimore of the Mutual Reserve: ‘* Your letter is an insult to every agent of 
the Mutual Reserve Fund to whom it is addressed, for the reason that it 
assumes that a corps of men, equal in personal integrity and ability to any 
similar corps in the country, have performed their duties either ignorantly or 
dishonestly. Presumably, you are, in some degree at least, aware of the suc- 
cess that the agents of the Mutual Reserve have attained in the direction of 
writing business, and, at least, common sense would have taught that that 
success could not have been attained by men so ignorant as not to understand 
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the contracts they were offering to the public, or so dishonest as not to care 
for the soundness of those contracts. Yet, if the allegations made in your 
letter are true, one or the other of these alternatives must exist, in which 


event you have placed yourself in the remarkable position of soliciting on the 
behalf of your company the services of a corps of men whom you accuse, in 
fact, of being either disreputable in character or imbeciles in intellect. It is, 
peihaps, a palliation of the insult extended to the agents of this association 
that you have not hesitated to include your own institution therein,” 

—John E, Dean, formerly of the firm of Dean & Payne of Chicago. general 
agents of the Northwestern Mutual Life, has written a letter which is not 
worthy of commendation, In this letter, after speaking of the fact that his 
late firm had placed about one-tenth of the business in force in the North- 
western, he goes on to criticise the semi-tontine ‘‘scheme.” Had he given 
utterance to these views before his connection terminated they might have 
had some weight, but now they can only be accepted as the biased remarks 
of a disgruntled ex-employee. 

The following companies have been licensed by the United States 
Department of Justice to give legal bonds and recognizances for court cases 
and contractors’ bids in the United States courts and on government con- 
tracts: The Fidelity and Deposit Company of Maryland, the City Trust Safe 
Deposit and Surety of Philadelphia, American Surety Company of New York, 
Lawyers Surety Company, New York; National Surety Company of St. 
Louis, Mercantile Trust Company of Pittsburgh, United States Guarantee 
Company of New York, Fidelity and Casualty of New York, and Equitable 
Trust of Philadelphia, 

-~The following agreement has been signed by the representatives of all 
the old line life companies, at Omaha, Neb., with the exception of the New 
York Life: ‘* We, the undersigned general agents and managers representing 
the old line life insurance companies doing business in this State, hereby 
agree and pledge ourselves to each other that we will not negotiate with or 
employ any special agent or solicitor who cannot furnish a letter from general 
agents or managers with whom he has at any time been employed, showing 
that a satisfactory settlement has been made with such general agents or man- 
agers, and that his methods of doing business are honorable.” 


Fire Insurance Notes. 

—The Firemens of Baltimore has entered Ohio. 

—The Phenix of Brooklyn is about to re-enter Tennessee. 

—James Herdman, president of the Peoples of Pittsburgh, died recently. 

—The Wachusett Mutual Fire of Fitchburg, Mass., has entered Lllinois, 

- The suspension of A. H. Michener from the Minneapolis compact has 
been rescinded, 

—The death of Henry S. Monroe, a Binghamton (N. Y.) insurance man, 
occurred last week, 

—lIowa co-operative insurance associations will be represented at a meeting 
on November 21 and 22. 

—Parties suing the Provident Fire of Richmond, Va., find that the offices 
of the company are deserted. 

—Chief Newman of the Cincinnati Salvage Corps has been succeeded by 
Capt. J. J. Conway of the fire department. 

—Robert C. Clark of Sandwich, Mass., died lately, aged seventy-two 
years. He represented several companies, 

—A fire-boat is proposed at Portland, Me. If obtained, a five per cent 
reduction of rates will be made on water-front property. 

—W. A. Warrington, once secretary of the Norfolk Fire and Marine of 
Norfolk, Va., has been arrested on a charge of forgery. 

—William C. Fowler takes charge of the marine branch just established by 
the Prussian National in the office of Franz Jacoby of San Francisco. 

—A. M. Manigault of Charleston, S. C., who was agent for the Home of 
New York and the New York Underwriters, has retired from business 

—The Savannah (Ga.) city council offers a reward of $500 each for the cap- 
ture and conviction of the incendiaries who lately fired the cotton ships at 
that port. 

—Monday’s fire at New Orleans, La., which destroyed the Texas and 
Pacific wharf, forty cars and 20,000 bales of cotton, caused a loss estimated at 
$750,000, 

—Inspector Reynolds found a large number of cases of defective wiring at 
Hartford, Conn., but in seventy-five per cent the changes advised have 
been made. 

—J. M. Sears of Cincinnati, whose firm recently assigned, now has desk 
room in the office of B. T. Clemons, where he represents the Westchester. 
Simon Sturm has taken the Connecticut. 

—The new Continental Mutual Fire of Minneapolis is officered as follows : 
President, Fred W. Thompson ; vice-president, Frank W. Taylor ; secre- 
tary, L. R. Mueller. 

—The London and Lancashire and the Niagara have withdrawn from the 
agency of Bingham, Douglas & Squire of Cleveland. This firm expects to 
gather in $500,000 of premiums this year. 

—F. J. Arthurholt has been placed on trial at Cleveland, O., for alleged 
misuse of the mails. He run the Ohio Fire Lloyds, which advertised names 
Similar to those of leading citizens as subscribers. 

—Dr. C. C, Emery, now special agent for the Mechanics and Traders of 
New Orleans, in Texas, but who founded the Inter-State Fire Association and 
Spent several years in its service, was married at Jackson, Miss., to Miss 
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° 
Winters. The Inter-State expressed its appreciation of Dr. Emery’s service 
by presenting a solid silver after-dinner coffee set. 
—The case against W. S. Jasper, secretary of the Crescent of Cleveland, 
charged with using the mails for fraudulent purposes, was called recently in 
the United States Court, and a jury brought in a verdict of guilty. 


—The Boston Board of Fire Underwriters has re-elected A. M. Bullard 
president, and Osborne Howes secretary. The new executive committee 
consists of J. A. I[ollis, chairman ; James Bruerton, C. H. Parter, R. A, 
Bert, F, B, Carpenter and B, F. Whittemore. 


—Wilson & Everts of Minneapolis are charged with rebating. Christian & 
Wagner, who refused to sign the new agreement at Minneapolis, are willing to 
sign the agreement on the following basis: ‘*‘ First. That on one conviction 
the agent be fined, and, failing to pay, the companies agree to assume the 
liability. Second. That in case of a third conviction for the same offense 
the companies agree to withdraw from the agency never to return.” 


—A. W. Hart, who organized and was manager and for a short time presi- 
dent of the Columbian of Louisville, and who subsequently endeavored to 
start a fire insurance company in New York, but was preventedc by the 
unpropitious times and the epidemic of Lloyds, has begun business in New 
Orleans, La., as an adjuster of fire losses in Louisiana, Florida, Mississippi, 
Alabama and Arkansas. It was announced some weeks ago that Mr. Hart 
would represent the American Union Life in the South, but that plan has 
apparently been abandoned. 

—The Concordia of Milwaukee has signed the Iowa agreement and the 
German of Freeport has signed on condition that the Milwaukee Mechanics, 
Rockford and Security of New Haven sign. The two last named refuse, and 
the Milwaukee Mechanics has signed under the following conditions: ‘* 1. 
That the rates in Iowa are advanced by an officer appointed for that purpose. 
2. That the German of Freeport and Concordia of Milwaukee will sign the 
agreement and remain init. 3. That the so-called Union companies will 
themselves abide by the rates and commissions.” So the outcome looks a 
little dubious after all. It is hoped that necessary concessions will be made 
in order that the agreement may be put into effect. 

—A recent examination of the America Fire of Jersey City, N. J., by Com- 
missioner Duryee, showed that its assets amounted to $9722, consisting of 
$5074 of premium notes ; cash, $202 ; due from agents for premiums, $4256, 
and furniture and fixtures, $190. The liabilities aggregated $12,465, includ- 
ing $7333 claims for losses; $5032 for unearned prem.ums, and $100 for other 
claims. Some of the assets are alleged to be of doubtful value. As the com- 
pany was thus shown to be insolvent under the law, application was made for 
a receiver and Leon Abbett, Jr., was appuinted as such on Monday last. 
The officers of this concern, which began business early this year, were : 
President, W. C. Grayson ; secretary, E. Tiffany; and its New York head- 
quarters were at No. 18 Liberty street. 

—A month or so ago a gentleman writing about the Guarantee Mutual Fire 
of Steelton, Pa., stated that he believed the officers would try to run the com- 
pany with care, Late reports, however, are to the effect that the company is 
writing very freely, and seemingly has forgotten all about the high-sounding 
motto, pirated from Armstrong literature, which appeared at the head of one 
of its circulars, viz.: ‘‘ Inspection, Selection, Protection.” Christian Hess, 
the secretary, is presumably the only insurance man connected with the con- 
cern, and it looks as though he is on a commission basis. A ‘* partial list of 
members” contains the names of parties in at least eleven States, and this was 
issued some time ago, We would suggest to Mr. Hess that he had better 
exercise a little more conservatism, or the company won't need a secretary 
forever. 


AGENCY APPOINTMENTS. 
—David E. Pugh, Albany, special agent for the New York Life. 
—Wnm. M. Engle, agent for the New York Life, at Holyoke, Mass. : 
—Wnm. Dodge, agent for the Connecticut Indemnity, at Derby, Conn. 
—H. T. McGee, agent at Charleston, S. C., for the Home of New York. 
—Goodwin, Hall & Henshaw, agents for the German of Peoria, at Chicago. 
—Tros. H. Atkinson, agent for the Firemens of Baltimore, at Cleveland, O. 
—J.B. Bowen, agent for the United States Mutual Accident, at Atlanta, Ga. 
— James T. Prince, Birmingham, manager for Alabama for the Equitable Life. 
—Jas. Stinson & Co., agents for the Royal and the -®tna, at Little Falls, N. Y. 
—A. J. Hammell, second agent at Cincinnati for the Springfield Fire and Marine. 
—Geo. H. Olmsted & Co., Cleveland, O., agents for the Security of New Haven. 
—James W. Lee & Co., agents at Cleveland, O., for the Imperial, vice T. H. 


Geer & Co. ; : 

—Franklin C. Taylor & Co., Chicago, general Western agents for the Security 
Fire Lloyds. a 

—Nye & Taylor, Chicago, general agents for Illinois for the Wachusett Mutual 
of Fitchburg. ae ee 

—Magley & Stiess, agents for the National of Hartford, at Cincinnati, vice J. 
M. Sears & Co. ; 

—S. Y. Tupper & Sons, agents for the New York Underwriters Agency, at 
Charleston, S. C. 

—Jones, Montgomery & Co., Cincinnati, agen’s for the Providence-Washing - 
ton, vice J. M. Sears & Co. 

—Moritz Wolf, Chicago, general agent for Cook, Lake, Du Page and Will 
counties, Il., for the German of Peoria. 

—J. T. Dargan, Atlanta, manager for the Imperial of London, for Georgia, 
Florida, Alabama, Louisiana, Texas, Virginia and North and South Carolina. 

—C. L. Nearing, Oneonta, and J. O. Barnes, Albany, agents for the North- 
western Mutual Life for Albany, Otsego, Schenectady and Schoharie counties, 
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ROVIDENT SAVINGS LIFE ASSUR- 
ANCE SOCIETY . 
WANT GOOoD AGENTS 
TO WORK THE 
RENEWABLE TERM PLAN 
Which is the SAFEST, the CHEAPEST and the FAIREST 
contract of Life Insurance attainable, 


Home Office, 29 Broadway, New York. 


‘WM. E. STEVENS, Sec. 


SHEPPARD HOMANS, Pres. 





GEORGE C. WING, President. 


HE MAINE BENEFIT ASSOCIATION 


OF AUBURN, MAINE, 


N. W. HARRIS, Sec’y and Treas. 


Life Insurance on the Natural Premium Plan. 
The most conservative, equitable and best selling life insurance contract on the market, 
Claims paid over $850,000.00, 


Reserve Fund for the sole benefit and protection of the policyholders, deposited with the 
State Treasurer of Maine, over $85,000.00. Liberal compensation to competent 
canvassers. For circulars and particulars address the Home Office. 


M. F. RICKER, - - . si 2 


Manager. 





ARE YOU THE RIGHT MAN? 


FIRST-CLASS OPENINGS on contracts that are Money 
Makers are offered to the right men, for the States of Michigan, 
Minnesota, Indiana and Colorado. Also General and Special 
Agents for New York State. 


Communications addressed to 


SAWYER & GUERNSEY, 
GENERAL MANAGERS OF THE AGENCY DEPARTMENT OF HE 
CONNECTICUT INDEMNITY ASSOCIATION, WATERBURY, CONN., 
will receive attention. 





or= AGENTS WANTED 


TO SELL THE 


NEW NON-FORFEITABLE POLICY 


THE TRADERS AND TRAVELERS ACCIDENT COMPANY 


OF NEW YoRE. 


This Policy is a PLAIN, LIBERAL Contract with NO VEXATIOUS 
RESTRICTIONS, and provides for PARTIAL as well as TOTAL 
DISABILITY. 

Good Agents can make a liberal renewal contract by addressing at once, 

H. N. FRASER, Secretary, 


P. O. Box 953. 287 Broadway, New York City. 





Good Active, Reliable Agents Wanted 
BY THE 


ATIONAL ACCIDENT SOCIETY 


OF 


NEW YORK CITY. 


Reliable Agents who can secure good risks will be given exclusive territory 
and ALLOWED A LARGE AND PERMANENT RENEWAL INTEREST on all their 


Apply at once to 
JOSEPH I. BARNUM, 
Secretary and General Manager, 
280 Broadway, New York City, 


business. 





Higencp Wants. 


ANTED.—HIGH-CLASS, ENERGETIC SOLICI- 


tors as District and Special Agents in North and South Alabama, and on Gulf 





Liberal contracts for capable men. 


SIMONDS & HARD, 


General Managers Equitable Life Assurance Society, 


Coast in Mississippi. 


BIRMINGHAM, ALA, 





ANTED.—AGENTS, IN OHIO, WESTERN PENN- 
sylvania, West Virginia, Kentucky, Southern Indiana. Liberal inducements 
Apply immediately to 
C, A, FARNHAM & CO., General Agents, 
Union Casualty & Surety Co. of St. Louis, 


to first-class men. 


CINCINNATI, Onx10, 





ANTED— ACCIDENT INSURANCE AGENTS. 

E, E. Crapp, Manager of the accident insurance department of the FIDELITY 

AND CASUALTY COMPANY for the States of New York, New Jersey, Massachusetts 

and Rhode Island, will pay liberal commission to good agents in those States. Office 
45 Pine Street, New York City. 

As I am making a special effort to secure the accident business in your vicinity, agents 


who have such business to place would do well to apply at once. 
E, E, CLapp, Manager, 45 Pine Street. 


AT HOT SPRINCS, ARK. 


TO GENERAL AGENTS. 
We want several fire insurance companies. We have business to give 
them. Controlling more real estate than any other firm in the city, we are in 
a position to guarantee a liberal line of acceptable risks. 


WE NEED COMPANIES. 
WE MUST HAVE THEM, 


Wm. L. Gorpon & Co., 
Hot Springs, Ark. 











Write to us, or call on us. 





$100 IN GOLD, 
50 IN GOLD, 
25 IN GOLD, 


AGENTS, write for particulars. 
NORTH AMERICAN ACCIDENT ASSOCIATION, CHICAGO. 


Ist, 2d and 3d prizes for new business. 


ISTRICT AGENT WANTED.—A COMPETENT 


and experienced life agent, able to furnish bonds, is needed for an important 
district (The Mutual Life Insurance Co. of New York). Address, stating amount written 


and references, 
WM. S. POND, Manager for Washington and Oregon, 


226 to 228 Bailey Building, 


SEATTLE, WASH. 








ANKERS LIFE ASSOCIATION, 
ST. PAUL, MINN. 
CORTLANDT M. TAYLOR, President. DOUGLAS PUTNAM, Secretary. 


| Result of 10 years | Following 3 years 


Increase 














ized in 1880 
ae | to Dec. 31, 1890. | to Dec. 31,1893. 3 Years. 
U. S. Registered Bonds....| $176,175.00 $309 625.00 $133,450 00 
eo er 41,443.18 78,723.50 37,280.32 
Loans and Securities....... | 1,000.00 21,000 00 20,000.00 
Guaranty Notes (not due) ..| 51,826.75 | 157,770.25 105,943.50 
All other Items .........++ 991.35 | 823.88 —167.47 
ee yy ee $271,436.28 $567,942.63 $296,506.35 
Insurance in force......... | 11,814,000.00| 23,678,000.00 | 11,864,000.00 
(2 THIs COMPANY HAS DOUBLED IN SIZE AND ASSETS DURING THE PAST THREE YEARS, AND 
HAS NEVER BEEN IN SO STRONG A FINANCIAL CONDITION AS AT PRESENT. Ate 








CATALOGUE OF 
INSURANCE PUBLICATIONS, 


Sent on receipt of two cent stamp. 
THE SPECTATOR COMPANY, 
95 William Street, NEW YORK. 











